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CALL FOR PAPERS
2005 International Symposium and Exhibition on

Best Practices in Mass Appraisal

April 21 — April 22, 2005, Shangri-la Hotel, Bangkok, Thailand

This Symposium will provide a forum for investors, professionals,
academics, practitioners, and policy makers working in the areas of
commercial and residential real estate appraisal, computer-assisted
mass appraisal (CAMA), and geographic information systems (GIS) to
exchange ideas on best practices in mass appraisal around the world.
Authors are requested to prepare a paper about a case study in one of
the following tracks:

1. Automated Valuation Models for Office Space

2. Automated Valuation Models for Retail Developments

3. Desk-top Valuation for Residential Properties

4. Appraisal Models for Taxation Purposes

5. Applying CAMA in Infrastructure Projects

6 Using CAMA for Land Readjustment and Urban Development

Dates on Abstract & Paper Submission

November 19, 2004: Last date for Abstract Submission
December 17, 2004: Announcement of Chosen Abstracts
February 26, 2004: Submission of Full Paper

Awards

Authors of chosen papers outlining a case study in each of the tracks will:

1. Be invited to participate at the guest (exemption of registration fee);

2. Receive a free pass of the CAMA-AVM-GIS exhibition;

3. Be able to attend functions related to the symposium; and

4. Have their papers published in proceedings book distributed worldwide.
In addition, a special prize of US$1,500 will be awarded to the authors of the
best paper in each of the six tracks.

Supplemental Programs

April 21 - 22, 2005: Exhibition of Tools and Programs for Mass Appraisal.

April 23 - 24, 2005: International Study Visit - Bangkok Real Estate.

April 25 - 29, 2005: Practical Workshop - Initiating a CAMA System for Valuation.

See details at: www.thaiappraisal.orq
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APPRAISAL

Your Contact for Property and Appraisal Professions in Thailand FOUNDATION




Thai Appraisal Foundation: One of the Most Active Real Estate Organizations in Thailand

September 13-15, 2004: Dr. Sopon Pornchokchai, President
Director presented a paper at the 13th congress of the ASEAN
Valuers Association in Kuala Lumpur.

September 24-25: As a FIABCI principal member, he went to KL
again by the invitation of Dato’ Alan Tong, FIABCI President-elected
to be at the Gala Dinner organized by FIABCI Malaysia

Dr. Pornchokchai, as the IAAO representative to Thailand led a
group of 10 delegates from Thailand to participate at the 70th
Congress of the International Association of Assessing Officers
(IAAQ) held during August 28 — September 5, 2004 in Boston, USA.
The man with a black-tie is Mr. Wayne Llewellyn, CAE, president of
International Association of Assessing Officers (IAAQ)
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Thai Appraisal Foundation organized this international course during
August 16-28, 2004 in Bangkok. Participants came from many
countries such as Brunei, Cambodia, Jordan, Kenya, Malaysia,
Pakistan, Sri Lanka, Thailand and USA.
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On August 23, 2004 Thai Appraisal Foundation held the 23"
Monthly Forum on “Thai Appraisers and International
Competitiveness."
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Paper presentation at the 8th Congress of the Asian Real Estate i @'
Society (AsRES) in New Delhi, India, August 9-12, 2004 rﬁ ‘a. u
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On July,29 2004 Thai Appraisal Foundation held the 22: Monthly
Forum on " Bangkok Metropolitan Administration which is the largest
local authority (like a municipality) in Thailand."
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Certified International Properties Specialists
Instructeddy Carmela J. Ma CCIM. CIPSim

Thai Appraisal Foundation and the Thai Real Estate Brokers
Association jointly organized the CIPS (Certified International
Property Specialists) during July 26 - August 1, 2004 at the Shangri-
la Hotel, Bangkok
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EXploring Non-Traditional and Alternative

MAIN STORY

Areas Areas of Work for Valuers in Thailand

A paper presented at the 130 Congress of the ASEAN Valuers Association, September 13-15, 2004 in Kuala Lumpur

Mr. Pratak Simapichaicheth
MCA (economics), Victoria University
Cert. Appraisal, LRTkLincoln Institute of Land Policy

Chairman, Thai Real Estate Business School

Dr. Sopon Pornchokchai
~ Ph.D. (land & Hsg), Asian Institute of Technology

; Cert. Appraisal, LRTHLincoln Institute of Land Policy
‘fhv;.a.;'.-.;.u'.‘ President, Thai Appraisal Foundation
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Abstract

This paper explores the current need to explore non-traditional areas of work, be it for survival or growth and expansion.
Issues confronting valuers all over the world have created a situation where valuers are increasingly required to look for work
in alternative disciplines. With the goal of improving the situation faced by valuers in the long term, two possible alternatives
are presented. First, valuers can remain in the industry by adopting new technologies and by becoming more specialized.
Second, valuers can explore professional opportunities in related fields that are either valuation-based or real estate-based.
Keywords: valuers, valuation, appraisal, Thailand, profession

Introduction

Why do valuers need to explore non-
traditional areas of work? There are two
major reasons why one would conduct such a
search. First, and more conventionally, is the
internal drive to expand business horizons.
However, exploring non-traditional areas of
work for this reason may not result in a trend
because it depends on the background,
expertise, and initiatives of individual valuers-
cum-entrepreneurs. Second, external
environmental forces may drive the
exploration of non-traditional areas of work.
In the field of valuation, the demand for and
relevance of conventional areas of work are
dwindling and may eventually come to a point
where one can no longer rely on them for a
living. Therefore, non-traditional areas of
work need to be explored as supplemental or
alternative sources of income. This second
reason may be the major concern for valuers
in the world today.

Is There a Future for Valuers?

Social and economic conditions have
changed, and valuers are being critiqued
worldwide. Because in some cases
appraised sales value is incongruent with the
value estimated for a buyer, the credibility of
valuers is being increasingly critiqued.
McFarquhar (2000, 4) observed that valuers
are on shaky ground in terms of career
stability, even in highly developed countries
such as in the United Kingdom where
valuation has been an established profession
for centuries. Bates (2001, 5) observed that
appraisers in the USA are subjected to a
similar plight.

In 2003, the World Valuation Congress held
its 10th bi-annual world congress entitled “Is
There a Future for The Valuation
Profession?" at Cambridge University, United
Kingdom (WVC, 2003). Some 250
participants gathered to discuss this main
theme. Greenwood (2003, 6) summarized the
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discussions by stating that automated
valuation models (AVM) and other
technologies have reduced valuation services
to the status of a commodity that can be
produced at the lowest possible cost. He also
concluded that in today's world, valuers will
have to actively acquire new innovative skills
in order to survive. These skills, however,
have not previously existed in the domain of
the valuers.

There has been increasing concern about the
AVM dilemma, which is predicted to reduce
the number valuers and their jobs worldwide.
In the 2004, at the Appraisal Today
Conference, Zillious mentioned that AVM is
now widely used for tasks previously carried
out by valuers such as pre-qualification, first
mortgage, home equity, wholesale review,
quality control, default and foreclosure,
portfolio valuation tracking, and internet
marketing. As a result, the need for valuation
is likely to shrink drastically in the near future,
particularly for residential properties, which
are the major source of income for valuers.

There is much evidence that may be drawn
to support this prediction. Valuation fees
have been declining worldwide. In Australia,
Bond (2003, 14-15) pointed out that the high
cost of professional indemnity insurance,
Aus$4,000 to Aus$10,000, has discouraged
many valuers to the point where many have
moved on to other professions. Ghyoot
(2004, 7) identified the increasing pressure of
cost competition among valuers. He
suggested that valuers may consider other
work alternatives, such as consultancy
services in the areas of asset, financial, and
real estate portfolio management.

The threat to valuers is not only limited to
local valuation firms, but also to large
international firms. Large accounting firms
have diversified into property consultancy
services, intruding upon  the work
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opportunities of valuers. Given this situation,
the future of conventional practices of valuers
may not be bright. In a globalized world,
issues become inter-related, but adaptation
and development takes time. Therefore, it is
critical that a paradigm shift takes place
among valuers if the profession is to survive
and to develop.

Therefore, it is critical that a paradigm shift
takes place among valuers, if the profession
is to survive and to develop into the future.

Being Competitive for Survival

There are two paths that valuers can take to
become more competitive and survive in the
changing world. First is to become
acquainted with AVM-CAMA and learn to use
these tools to the best advantage of the
valuer. Second is to specialize within the field
of valuation.

Valuers cannot avoid the use of the AVM or
Computer-Assisted Mass Appraisal (CAMA).
These technologies have been developing
since the 1970’s and have been accepted in
the Uniform Standards Of Professional

Appraisal Practice (USPAP, 2004). The
International ~ Association of  Assessing
Officers  (IAAO, 2002) published the

standards for CAMA in 2002. In 2004, IAAO
(2004) also approved standards for AVM. A
valuer in the contemporary world needs to
know about the innovations brought on by
CAMA and AVM and must adopt and apply
these tools to their best advantage because
CAMA and GIS (Geographic Information
Systems) have already become widespread
in the world of valuation.

Specialization

Being strong in a particular field is another
way to gain an edge over one’s competitors
and survive and grow. In the USA, a
considerable number of valuation firms have
begun to specialize in particular types of



properties. For example, HVS International
specializes in global hospitality consulting.
Rushmore (2004) of HVS International went
further and has written a book on “Hotels and
Motels: Valuations and Market Studies” for
the Appraisal Institute (1992) in Chicago.

In the Asia-Pacific region, some prospective
areas for specialization are:

* Plantations (palm, rubber, or fruit orchards)

« Utility properties including facilities projects

* Agricultural properties

* Environment concerns and contaminated
properties

» Easement, right-of-way, and appropriation

Even though limits exist for both of these
suggested alternatives, they cannot be
ignored and it is important that they are taken
seriously. In the case of AVM, CAMA and
other information technology, it is debatable
whether they are a “boon or bane”. Important
investment decisions should not be made
without adequate scrutiny and well informed
judgement. Therefore rational and intelligent
people should not allow themselves to blindly
believe in the judgements of artificial
inteligence. In the case of specialization,
qualified expertise is also needed. This will
take a certain amount of time, and given time
constraints, some valuers may not be able to
furnish themselves with the necessary
knowledge and experience in time to make
the changes that will enable them to survive.

The application AVM, CAMA, and GIS
technologies as well as specializing in a
particular field of valuation are thus two major
ways out of the present dilemma. In addition,
there is still a need to diversify into related
real estate business.

Diversification

There are a diverse set of fields that should
be considered when thinking about ways to
expand one’s business under normal
conditions or as alternative fields during lean
times. The following are some valuation-
based services:

Web-based References

e Survey. There are a several types of
surveys that can be considered, such as
building inspection, land title survey and
certification, quantity survey, traffic count
surveys and the like. Surveys in these areas
can complement and supplement a valuer's
main services.

« Research. This includes a wide range of
services such as market feasibility studies
(market survey, site analysis), financial
feasibility studies for project development
and/or investment, product tests, surveys of
clients and consumers.

* AVM- CAMA. Expertise in AVM-CAMA
can be applied to various fields of services,
types of real estate, and sectors of the
markets. In the case of Thailand, AVM-CAMA
is essential for property tax purposes for over
1,000 municipalites, 7,000 sub-district
administrations, and 100 other local
authorities.

* GIS. For most local authorities, the
preparation of tax maps is very essential.
Using GIS helps authorities by allowing for
easy survey, remote-sensing interpretation,
user-friendly programming, database
management and other follow-up jobs. The
need for this service can be very broad.

» Education. In Thailand, since 1995, the
Agency for Real Estate Affairs has taught
valuation, and in 2002 has established and
managed the Thai Real Estate Business
School. The school operates under the
supervision of the Ministry of Education of the
Royal Thai Government. As of August 2004,
over 44 batches of its ‘fundamental course’
have been organized, producing some 2,000
students nationwide.

« Publications. Real estate publications can
be another line of valuation-related business.
This includes the publishing of text books,
reference books, pocket books and journals for
sale to the public. Publications can help
improve name recognition for firms.

In addition, there are also non valuation-based
fields of business that can be expanded or
shifted into. For example:

« Agency / Brokerage. In Thailand, there is

the Real Estate Brokers Association with some
200 brokerage firms. However, if one wants to
be a broker, he should not be a fee valuer at
the same time so as to avoid potential conflicts
of interest.

» Estate management. . Again, in Thailand
there is the Property Management Association
made up of over 50 firms.

In addition, there are other real estate-related
fields such as property development, facility
management, relocation, finance and the like
that valuers may be able to branch into.

Conclusion

The need to explore non-traditional areas of
work is internally driven by the expansion of
professional services and externally driven by
the shrinkage of the conventional valuation
profession. Impediments to further
development of the profession include
consumer doubts in the credibility of valuers,
the introduction of AVM — CAMA, and the
intrusion of other related professions.

To survive and develop further, valuers must
seek to create opportunity amidst the
impending threat by making friends with AVM-
CAMA to make the most out of these
technologies. In addition, they must become
more specialized in their valuation expertise,
applying their valuation capabilities to the field
of plantations (oil palm, rubber, or fruit
orchards), utility properties (including facilities
projects), agricultural properties, environment
concerns and contaminated properties as well
as easements, right-of-way and appropriation
projects.

In considering the shift to alternative fields
where valuation capabilities may be of value
added, the valuer may consider offering a
diverse set of valuation-based services such
as survey, research, AVM-CAMA, GIS,
education, and publications. On the other hand,
valuers must also take into conside-ration non
valuation-based alternatives, e.g. brokerage,
property management, facilities management
and the like.

1. Appraisal Institute (1992). Hotels and Motels: Valuations and Market Studies. http://www.appraisalinstitute.org/ecom/publications/item.asp?ID=4
2.1AAOQ (2002). http://www.iaao.org/pdf/massappr.pdf

3. IAAO (2004). http://www.iaao.org/pdf/AVM_STANDARD.pdf

4. Rushmore, Steve (2004). http://www.hvsinternational.com/Personnel/Steve.Rushmore.aspx
5. USPAP (2004). http://www.appraisalfoundation.org/html/USPAP2004/standard6.htm

6. WVC (2003). http://www.worldvaluationcongress.org/resource.html

7. Zillious, Vicky Cassens (2004). http://www.appraisaltoday.com/2004conference/cassens%202004.ppt

Hard-Copy References

1. Bates, Mark F (2001). Interview: Our Appraisal Visitors to Thailand.
Published in the VAT News, Vol. 1/2001, January-March 2001, p.5.

2.Bond, Sandy (2003). Issues Facing Valuers in Australia: Lessons for Thai
Appraisers. Published in the ThaiAppraisal Journal, Vol. 2, No. 2, April-

June 2003, p.14-15.

3. Greenword, David (2003). Is there A Future for the Valuation Profession?
in ThaiAppraisal Journal, Vol. 2, No. 3, Jul-Sep 2003, p.6.

4. Ghyoot, Valmond (2004). Int'l Perspectives - Valuation in South Africa (an
interview). in ThaiAppraisal Journal, Vol. 3, No. 2, Apr-Jun 2004, p.7.

5. McFarquhar, Alister (2000). Valuation Profession Under Critique.
Published in the VAT News, Vol.2/2000, April-June 2000, p.4.

Vol. 3, No. 4, October - December 2004

halAppLatsal @




REAL ESTATE

AO U Siasowseusmuadarisunsug:

'Jm%’tﬁﬂ'sﬁ'uaﬁwﬁuw%wﬁﬂﬂ
Twalil muzmwnmizﬁﬂwwau
u,mmimﬂ%'luaﬂm 1eR%iens
Lmﬂmmﬂﬁmﬁmmﬂwmwmmﬂm UAZAN
LﬂNﬂ’J’]NI‘ZiﬂﬂVIL‘iW"lﬂL‘iﬂu‘ﬁﬂﬂlumaﬁI,EI']
MLuan atlsforlldinsdamens
fnwla Wﬂ%&}'ﬂuﬁanlﬂ e wnla
T hmSememumisaudeme o
mladiauiian
dlodeunsnen 2547
FMEATASENSIN ASUgUA
AulseSeugsnaadamiamindlng  vihu
hG1ee) miwmismmﬂuaumﬂammﬂu
Tne NﬂN'I"\ﬂﬂiﬁﬂumﬂ mmaﬂmmmu
mesnue uanidewiiorasduie
Lm'[mwmluaﬂﬂiawiﬂiwuaumﬂﬂm
shussil u,aﬂumsinsmmwmzmﬂums
ﬂauawumamulﬂumm!nammmmams
warthuasiuduinuansiiilssondn
nixlafidesnid  Farlandnaslvee
mwlﬂmmwawanLammsnnﬂaumlﬂ
umemLﬂﬂaﬂluuiﬂiﬂaulﬂlﬂﬂﬂam
fu duunnunGauiudesiuiidliEe
il wersndutdatdumaaniiiaglng
dlaminsadadldudr Adnasazaniau
e thmudaly
wuAd uarafiUszaunseinuanes
Fuuddsheaqilaniivuiuthionisude
edaudelild haelild Seiigauenii
wiuauennnuludies

sleiey

anussena v’

af Ndauiuay
dlaapUldhiiduiiyadigs  aemuua
Fansoutizesasaunsaslaiiuulas 9
Ui Aressnfinsandad ududaslnudl
yarnnniy Tumamséti wlasdl
maﬁ“luml,awﬂmw iiyasnmnnnd
mtamumwémtymuam\im uazan
lasEansaevianale feniauduazm
Waiiisnamwiilnddeaisomewn Gatiu
‘nmu‘lumtamﬂauuuammmmﬂumm
fhathade q A mnum'ﬂmaﬂm
sgunuumuyamgﬂmmnumgmau 9
tadszanm 15% ua“ﬁwﬁmawwhuﬁﬁu
819955989 30% mutwaumminmww
Wanh G]'JEJ?J‘VINL‘ZHE]EJﬂLLad}INNB\WI
ahezend  (adnlsfaufanaiidasn
uuinrsasnszwnudiayglusdase
‘vml,l,ﬂnﬂan'mlmamﬂmmﬂnmaﬂﬂ)
Tugoens uﬂwmmwmuwm’lmmmmﬂ i
naamimmﬁawmmmmm uazUsEaUANY
mm1un15mvmmuammimﬁwnmmaam
T ansawnmmuhmmm
winhmy e le
ianas, aalnailanniu!
pavseinadutlauseinaludianssy
il 90 (W 2533-2542) thamugaanas
wnUszaunsallauwdhluasnulasinis
afvmmwdlagandalszaunisalaugan
yaeaudensianniiauluniansadiu
wan LLshJﬂng'hwaﬂmhsnaumiﬁmum

inasdesnanauginamAuiiiln el
Uszaumsatpenh) Lile

unagud rduiildinanmsinmane
K 37Mdeenauezanige wimildihiaua
Tunsdnmnsifai lsnmiauilan
%!\ﬂu ﬂ‘ﬁ u“?ll Lincoln Institute of Land Policy

4 & \ o o
WeNBLUATUBTAY Waldaulineu
2545 MDA lAaNDLEUB HENTANE
sluﬂiilﬁﬂi"mﬂlﬂﬂﬁ"m

'wunawuamnqumaﬂsvﬂaumwmaﬂ
ahAmnzihudiedadas “hianas” #
auiiUszaumsalin Tegldihlan “dhis
199” “luauuuam‘lwﬂwmu Tudu
LuawmLummaiwﬂwulmunaﬂmnu
10 U wou gjos Fudu i
mwsausmmﬂmﬂnmms

dlaedu 9 Lﬂaumiaﬂlmmmlma
NN maﬂuaﬁsm (CBD, Central Busmess
District) “lwu'meu “yaniii” il e
Fumnsoadls  Qussesvdaiimwednsh
R eeviemusnmile
ATHMAVINERIBIINATLEBING

unasmAuwiudulug  wiipniay
ah Thbvaumsohiasnh fienwzido
hen Lmﬂﬂnuamwmwmﬂuasﬂuwuﬂﬂ
N Fenaundniemustinasnudes
ﬂQNNﬂimﬂUﬂWEWB\ITIi'M'}G\lﬂ

mwmswnawu‘m"lwmwmmmlu
Sufludastssaumzanssuduilas win
Yawladinw masdsnadselidaud

MnouRtuIasIa

Aeuilzaeiionn msmswhinn e
shalauazdesiluauasaguiioven A
L?ianlammaﬂﬁmﬁfiﬁéwuwniuﬁqm
M3MIVANUIEMIANTAY
mmmﬂmfmamnawuzlaqmuu
luttdwuaanummmsmmuyﬂﬂa uslu
§nwinilefidhudaisgasthanghinden
FoemuinaRENAS
ﬂ"ﬁZN'VIULLa“IﬂﬂLQWW"ﬂWSLﬂQmliﬂﬂ"lxi
fovamh  enemudeneseldsugiala
LN umu“nﬂua%ﬂmmﬂumiwwmmi
muammwniswsaau 9 asulumneld
mﬂﬂmammhﬂmﬂmlmnﬁwamh 1
fan1iedinsumindishaiataud
T umﬂwaaﬂﬂal,ﬂumwaml,aww
Lﬂimnaamwm UeaerrnBiinmentiy
ViAuga Funldaendnennsuasusiudn
°1umiaswmﬁﬁmlﬂnﬂ1ﬂmiq
ﬁmammsumwsaU%‘lumsmmw
1h mn5aumiwwuﬂu1wumsmnumu
mmamummﬂmmimmﬂs BN
aslderlmeaanty e fuamceu
N ANV YN8 DIAUBIBENLHEIA
Taimane miwmwmﬁﬂmﬂﬁuawqﬂmu
lﬂﬁqﬁqﬂuuaymiwﬁﬂmaiwé‘m
sﬁmmamiwﬂu@wmmm Wenauay
mmalm mammnmwwmmwwiu
An53iantseenulE g LaLLHUNITRLA
adwmtuninduaziladluauian  nelild
wA “aredansnd”

nedluwawe tdRIAeson

“osanfudathuiulisdy sdyediinwaagne
fu  ussfiesugianmsdueguuuweiinaiu... wane
AnuMgagaaalaliiine e iuaee hp: / /kamp
haengphet doae.go. th/king/ 101 _king(1).htm

msmuuhmsumﬁnsammnmﬂiwmwavwm wse
'iwnutmwanuﬂimmuw 4 Sunen 2540 Fwweniu
it LWBIWﬂﬂuIﬂW’Juﬂﬂ’n Tumsislaala 9 Aona
mestevde  Limsibdes v\lqmb ThiiGuias s
mudinela mevmwmnsmwmmﬂu‘nawnﬂu‘[ﬂﬂ
@WgnVaMEBAT AN Soannlfodlsdeaalile

wmuummﬂiwnnwmam ﬂunWUﬂﬁmHlﬁ’l%
nennsotneligane amsealiiRY () #
raflbiglrheunitenuiuiheslslunsldGusiy
Thmn (mlﬁlﬂn’lwmmummangwmﬂ) Fedoalzsan
°lwnmmumﬂmﬂu,a”mﬂumammuu

1utm13Numwumiuumuwammmunﬁuhmu R

lifenwinduedhy  (leswmwzathginangy
mauwamsawmﬂumﬂm)

2. Mnes fAaahaniivanams (euanuaen)

3. n"lwmmuaﬂ (ammauummwumulﬂ)

4. muima%mwam (Buesausn-aaniiiing

haiAppLalsal

wannJuilnnavgeeaassalvinidniulosliou
Tah LﬂunﬁawumaLwamsuﬂnﬂnmm unauiitng
Lﬂiﬂﬂu‘uaﬁlu mstuddumiiiede anuanaams

wihi 1ummuuuﬂmﬂwmm quwaunmawaﬂ
N 1 eReeMEEAnG - (Heshnd WIBNILIHRUNS
padamaiiomumaluiumihle

nslavan “gee” Tildlnsdwiliafiowy 9 fe
Whunsehaiidenailaalvinulssmsud nduiy d1in
- ﬂutﬂaﬂ’luéamﬁﬂé’ Easdufazauin

mwsuaum “Wutwaﬂ” Tugsadamsunindfie
mmswmwmuwwasw wnaneluasil www.area.co. th
WU Imtwm 5 (auusnuadil 2547 wmmmmm
us 3 il I,'1Jﬂm 1,898 W18 WIYAMENTN 19,068
S vida wigvihess 10.05 unm!

Fudszamiliag “ya” luthlanmaiiesandaud
U 2530-2533 uwaz “wWu” mﬂﬂﬁnwﬁa Quﬁfﬂ
2544 Lﬂumum R)\iLiNNTﬂNﬂW{LWN Matwsnzfshuan
manmﬂmumnmum (\iieN 1%) meLmawﬁ (relurn
on investment) wlm‘unaumm 5-6% AaudaLNe
tiamls (return of investment ) AUIN wazttunsgie
Audumanligeduluthatiude

Vol. 3, No. 4, October - December 2004

ﬂmwmmmmwﬁ q meldannihy mwmlsﬂm
1#lhede Wunasnuena q #oliahanald asw‘nﬂﬂu
awnaade suuailiierhamaesissusal

msmeTemsibedliimsfilsiugn  varieed]
Uwﬁﬂuu‘jmﬁﬂ%nqﬁmicﬁﬂwgﬁa 7 Weu (We. 2540)
LN Lﬂé‘hmﬂﬂwﬂﬁlﬂuwaﬂsﬂﬂﬁﬁhmwhﬁm‘s

7 Tanui mmquﬂumlaumwamﬂuwsmmsmm
dalaguszmoy LiwmlumvwﬂumaqNummma
thu Lsnﬁﬂaiﬁﬁmmmmgmwmﬂuhammsmq

nﬂs@mﬂsamﬁbﬂu il use
smmiedls vsemsmuaennsmnmaahls
Iuanwwmnawmﬂmmsu‘lvaumi‘namﬂmwsjaumnmu
LW‘n"wziammﬁqmmmmmﬂﬂummm yananiids

vmﬂﬂﬂasimamﬂmw‘lwnumhvnaumsanmﬂ

amnsm mmlazmmaau‘naqmuwmmammn
duyaaa nogey Saalan  gulaa wlan flivans
fnv3ainde nvavanuamialal
FAnld aghane Timeld
(www.thainet/ watthasai/1ok02.html)

aehdnuzasy anuifuiaiaiy ﬂaulmﬂwuuﬁ
awaml,avlwuuﬂmwmw



Property RisK & Lending Credit

Worthiness in Commercial Property Finance
Mr. Alan Wight and Prof. Valmond Ghyoot, University of South Africa

inance has a major impact on property
investment and often determines whether
a project is feasible. However, the criteria
that financial institutions use to evaluate
loan applications are not generally known
in the property industry. The simplistic view that
the property value secures the loan exposure is
widely held, with little understanding of the true
dimensions of property risk assessment and the
evaluation of lender creditworthiness. It is useful
for all property professionals to know how
property finance proposals are evaluated.
EVALUATING PROPERTY RISK

A financial institution will typically judge the
risk associated with a property by applying the
following criteria:

Lettability: This reflects the attributes that
tenants require from a property, such as area
suitability (declining or growth), utility of space,
technical infrastructure (hi-tech or basic) and
tenant mix (anchor tenants to attract customers
and complementary tenants). Banks are mindful
that signed leases are no guarantee of a reliable
cash flow, which is generally the primary source
of funds to meet the loan repayment obligations.
Therefore it is imperative to the bank and the
property investor that there is sufficient tenant
demand for the term of the loan, to find and
install a new tenant within a reasonably short
space of time should the need arise. The current
property manager's efficiency, merchandising
and marketing are also important.

Saleability: This is an indication of investor
demand for a particular property. While lettability
is certainly foremost in the minds of investors
when considering a property purchase, banks
must also consider the possibility of a client
defaulting on the loan repayment obligations.
Therefore the saleability of the property is a matter
of concern. While closely linked to lettability,
saleability also includes broader issues such as
the maturity of the area, strength of cash flow
(length of leases and quality of tenants), life span
of the building (obsolescence), and supply and
demand for similar investment properties in the
area. Security of tenure and legal compliance
should also be investigated. This entails
examining documents like the current and
previous title deeds, cadastral information, town
planning restrictions and regional development
plans. These documents contain details on
ownership, restrictions on ownership and
permis-sible property use.

Property quality and condition: The quality
and condition of a property have a major influence
on its value. A property must be able to attract
tenants (rental income) or purchasers (selling
price), otherwise there is no profit incentive for
property investors or traders. To achieve this the
functional layout, design and quality of finishes
must be consistent with market expectations.
The condition of a building has a direct influence
on operational costs and therefore the cash flow
potential of the property. Factors such as age,
obsolescence and type of construction (for
example, concrete or wood frame) all contribute
to operational costs and to lettability and saleability.

Serviceability: This is clearly the paramount
issue to be considered when assessing a loan
application. A one hundred percent certainty of
repayment negates the need for any other
analysis, but this is rarely attainable. There are
two risks that can profoundly affect the client's

ability to meet the loan repayment obligations,
namely financial risk: the reliability of the projected
cash flows as generated by the rental of the
property, and contractual risk: the reliability of the
lease agreements signed by the tenants of the
property. Financial risk is concerned with the
continued generation of cash flow through income
from rentals or sales, or pre-letiing in the case of a
development loan. This includes an assessment
of the financial standing of the tenants or
purchasers. In the case of sales, uncertainty is
largely negated by pre-selling enough units (with
deposits) to repay the debt. An elementary stepis
to stress-test serviceability at increased interest
rates. Contractual risk is concerned with the
strength of the lease agreements from a legal
perspective. It depends on whether the terms
and obligations of tenants are secured in such a
manner as to provide stability and sustainability
to the cash flow.

Loan to value: The loan-to-value (LTV) is the
outstanding loan amount as a percentage of the
value of the property bonded to secure the debt.
As part of their lending or credit policy, banks
normally set a maximum allowable LTV. This limit
is usually 70% to 80% of property value and can
vary between different property types, depending
on the risk the bank associates with the type of
property. There are exceptions, for example high-
risk properties such as farms (crop failures,
droughts, disease) where the limit may be set as
low as 50%. In other cases anLTV of greater than
100% may be acceptable to the bank if a property
is tenanted by a blue-chip company and the rental
is regarded as reasonably certain. The reason
why banks use this indicator as one of their
primary considerations is that it provides an
indication of the extent to which the property price
can be discounted in case of a forced sale. In the
case of an uncertain market or high value
property, a review appraisal may be required,
preferably using discounted cash flow, scenarios
and sensitivity analysis.

Property type: Each property type has its
own inherent risks for both the property investor
(providing equity) and the banks (providing
funding). Commercial properties can become
functionally and economically obsolete in a few
years. Office properties are currently affected by
the globalisation of business, the decreasing
importance of location and trends in technology.
Industrial properties that are custom-built for a
particular manufacturing process may have a low
resale value in the general market. A property's
attributes should be analysed in the feasibility
study (commissioned by the property investor or
developer) and valuation report.

Property location: The most obvious aspects
of location are the linkages between a property
and other land uses that are important to its use.
This includes access to and departure from the
property and greater surrounds. These attributes
have a significant impact on lettability and
saleability, and therefore on the lending decision.
Centrally located properties may be at risk where
there is a trend to decentralise. Retail properties
have to provide the local community with a
convenient shopping facility and a pleasant
experience. Industrial properties require access
to suitable supplies, labour and transportation. A
second aspect of location, exposure, includes
good or bad views, smells, wind, noise and other
positive or negative experiences as a result of
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adjacent land uses or the environment. Offices
are especially vulnerable to changes.

Property insurance: One of the greatest
dangers facing property financiers is the
destruction of a bonded, but uninsured or under-
insured property by fire or through another natural
disaster. The income generated by the property
is lost immediately, resulting in all likelihood in
the client being unable to meet the repayment
obligations. The bank will therefore make
appropriate insurance a condition of the loan
agreement. The cover within the insurance policy
must include at least the following items: fire and
additional perils; gross rentals; damage
stemming fromriots and property owner's liability.
LENDER CREDITWORTHINESS

The credit worthiness of the prospective
lender is judged by evaluating the seven C's of
credit. These are applied to individuals and,
where the legal entity is not an individual, to the
entity or its management:

Character: an analysis of the client's qualities,
which include morality, honesty, integrity,
responsibility and trustworthiness, and which can
be supported by positions of trust being held,
stability of residence, employment and standing
within the business community. Industry hearsay
about the lender and the project are also relevant.

Capacity: the ability to meet the loan
repayment obligations. This requires an analysis
of the client's income-generating attributes such
as qualifications, experience, health, age and
stability of employment.

Capital: the net worth of the client, which is
calculated by taking into account all assets (e.g.
surrender value of polices, properties and
pension funds) and offsetting any liabilities. This
determines the net asset value of the client,
which is compared to the amount of the loan
when assessing ability to liquidate the debt.

Conditions: those present in the macro
environment where the client has little influence.
These include economic, social and political
factors that may impact negatively on the
industry the client participates in, for example,
high import tax levied on textiles could dramatically
affect the profitability of the clothing industry.

Collateral: a tangible asset used as
additional security to strengthen a perceived
weakness in the credit rating of the client, such
as lack of capital or credit history.

Credit history: the historical payment of past
loan obligations. This can be verified through
trade references, accessing the credit bureau
system and requesting bank reports from the
client's bankers.

Common sense: the basis of
reasonableness on which the decision is made,
once all the factors that emerged from the
previous six C's have been considered.

The property risk and lender creditworthiness
criteria may be used in a formal evaluation
checklist, with a score assigned to each item.
The eagerness of the institution to deal with you
and the loan conditions, including the interest
rate, will depend on the total score.

Alan Wight is an independent property finance
consultant. Prof Valmond Ghyoot is a professional
valuer and property economist. Their new book
The property finance business will be published
shortly. They may be reached at +27 82 882 4418 or
at ghyoovg@unisa.ac.za.
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J'by likke'the j joy of
freedom.

L are your greatest possessions,
JAnd freedom your greatest joy.

Look within.

Be still.

Free from fear and attachment,
Know the sweet joy of

living in the way.

From "Teachings of the Buddha," edited by
Jack Kornfield, 1993. Reprinted by
arrangement with Shambhala Publications,
Boston, www.shambhala.com.
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Learning from Norfolk Town:

Local Government and Property Taxes

Dr. Sopon Pornchokchai, President, Thai Appraisal Foundation

s Thailand’s representative to the
Alnternational Association of Assessing

Officers (IAAO), | led a group of ten
people, including senior government officers,
bankers, and fee appraisers, to participate at
the 2004 IAAO Annual Conference in Boston,
held from August 30 to September 2, 2004. We
had an opportunity to visit the Town of Norfolk,
Massachusetts. Norfolk is a good case study of
how town administration and property taxation
work hand in hand.

Norfok is located approximately 40 kilometres
southwest of Boston in Massachusetts. Norfolk
has only 2,895 housing units and about 4,000
parcels of land (for all types of real estate
development). Growth in this town has been
minimal in light of its age, 134 years (Norfolk
was established in 1870). This minimal growth
has resulted partly from careful planning, which
allows no haphazard growth to occur.
Administrating the Town with Property Tax

Property tax is the major source of income for
town administration. In the 2004 fiscal year,
Norfolk expects to collect some 532 million baht
in property taxes, of which 520 million baht will
come from real estate developments. Property
tax revenue will account for approximately 55%
of the overall income of the town. This means
that about 45% of the town’s income comes
from state government. Education is the town’s
major expense, expected to cost in the area of
480 million baht. This is an admirable public
investment.

Since property tax is the major resource for
local development, efficient systems of levy
must be in place. According to Ms. Donna Putt,
Chairman of the Board of Assessors and Ms.
Deborah Robbins, Chief Assessor of Norfolk,
people reporting falsified values for housing
sales are subject to fine and possible jail terms.
Neighbours are also allowed to report cases of
miscalculation. This is something that is not
likely to happen in Thailand today.

For the 2004 fiscal year, the property tax rate
is 1.193%. This rate can be adjusted each year,
depending on the town’s budgeting needs. So if
one owns a house worth one million baht, he
would have to pay 11,930 baht in tax. In
Thailand, the 2005 property tax rate will be
0.1% or 1,000 baht, around one-twelfth of
Norfolk’s tax rate. This will not be adequate for
funding the programs of local administrations.
Assessed Value Equals Market Value

In the US, there is no difference between the
government-assessed value and the market
value of a house. This is the key difference
between the US and Thailand, where we try to
keep assessed values at a minimum to reduce
the tax burden of the public. However, this may
be poor logic. What we can do is lower the tax
rate levied at the market value. Distorted
assessments by tax authorities provide the

potential for corruption to occur and give
politicians an issue to manipulate. during
campaigning.

Assessments in Norfolk are very precise.
Only 0.1% of homeowners object to their
assessed values. This may be because both
the authorities and residents understand the
valuation methods and process. In the valuation
profession worldwide, the market comparison
approach (a logical model) is the most widely
accepted method for assessing a property's
value. In addition, the cost approach to value (an
aggregation model) is also used to recheck
assessments and consider depreciation. Lastly,
the income approach to value (a simulation
model) is used mainly for income-producing
properties.

Considering valuation practices, an assessor
may inspect a house only if the owner agrees.
Otherwise, he must estimate value from outside
the building. If a homeowner disagrees with the
assessed value, he must then allow the assessor to
inspect the house for value adjustment (if any).
In addition, CAMA (computer-assisted mass
appraisal) or AVM (Automated Valuation
Method) are also applied to assist the valuation
of properties in many town.

Changes in House Prices

According to the 2003 Norfolk Town Report,
the total value of the 2,895 housing units was
43.980 billion baht, or 15.192 million baht per
unit. This was higher than the overall US
average of 8.8 million baht. House prices in
Norfolk increased for 13% last year. In
Bangkok, the increase in average assessed
value was only 1% (source: Agency for Real
Estate Affairs). It is amazing to learn that in
1995, an average house price in Norfolk was
only 7.716 million baht. This implies property
values have doubled (97%) from 1995 to 2003.

According to the town authorities, it is
estimated that the growth rate in housing supply
in Norfolk has been around 6% per year, but
that demand has been around 9%.
Consequently, housing prices have increased
over time. Another reason for the increase is
that there is a high school located in Norfolk that
serves students from three towns.

In brief, it can be observed that property
prices depend on the state of the economy. If
the economy is good, prices tend to escalate
and vise versa.

The Composition of House Value

The value of a house consists of land and
improvements to the land, usually in the fom of a
building. The typical ratio of land to improvement
is 1:22. For example, say a lwury house in Norfolk
is worth 52 million baht. Land contributes 16.8
million baht (5,600 sq. metres at 3,000 baht per
sq. metre), whereas improvements (before
depreciation) contribute 35.2 million baht (878
sg. metres at Baht 40,000 per sq. metre).
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The case is opposite in Thailand, where the ratio
of land to improvement is 2:1. This is because
Thailand less land and cheaper labour costs. For
example, say a luxury house in the Lakeside Vila
| development is worth 38 million baht.
Approximately, 26 million of this value comes
from the land (1,600 sq. metres at 16,250 baht
per sq. metre) and the remaining 12 million baht
comes from the improvement, or house in this
case (500 sq. metres at 24,000 baht per sg. m).

In July 2004, | went to New Delhi for the 2004
Congress of the Asian Real Estate Society. In
New Delhi, the proportion is skewed even more
towards land, standing at a ratio of 4:1. This
implies that for a housing unit worth 5 million
baht, 4 million baht comes from the land alone.
This is because India is very populous.
Adjustments in Thailand

We can see the differences between Norfolk
and Bangkok. Many of the practices in Norfolk
should be applied by other local authorities.
However, we need to scrutinise and carefully
analyze how to do things better in Thailand.

Norfolk’s success in the area of property
taxation is not technology. Things are more
manageable in Norfolk because there is a
database listing information on transactions
with exact sales prices. This type of database
should be considered a major part of any town’s
administrative infrastructure and should be
developed further.

Several measures such as tax reductions
and fines should be adopted to ensure people
report exact transaction prices. More important
for the success of a local jurisdiction’s property
tax collection system is the restructuring taxation
rates, resource allocation, and an increase in
the role of local authorities in the taxation
process. In addition, personal judgement of
authorities should be kept at a minimum to
reduce possible loopholes for corruption.

Last but not least, the participation of the local
residents in each jurisdicion must be exercised.
In Norfolk, around 20 town boards are open to
public volunteers to assist the town government
in creating systems of good governance in local
administration. Unlike Thailand, administrative
power is placed in the hands of the public, rather
than just in the hands of the mayor and his or her
deputies. Norfolk is thus a good example of
grassroots democracy and liberty entrenched in
a liberal-minded American society.

If the value of an asset is based on the profits
that it generates, how do we value passenger
operating under the Electricity Generating
Authority of Thailand and the Municipal
Electrical  Authority. Specific data and
outcomes under various states of the world will
show the impact on the value of such a business
under various hypothetical alterations in cash
flows and constraints on the business.
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Mid-year 2004 Real Estate

SITUATION TODAY| Market in the Metropolis of Bangkok

Samson Lim, Program Director, Thai Appraisal Foundation and
Pattama Chantranukul, Deputy Managing Director (www.area.co.th)

Launching of New Housing Units, 1994 - 2004
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uring the run up to the 1997 crisis, new

projects were being launched with

alaming frequency. From 1994 fo 1997,

a total of 565,758 new units were introduced
into the market with a total value of
approximately 835 billion baht. Many of these
projects were being built by newcomers to the
development scene. Individuals with a bit of
land or some remotely related experience and large
companies wanting to cash in on Thailand’'s
economic success were lured into the market
by visions of huge profits.

When the crisis hit in 1997, many of these
inexperienced developers and even a few
experienced ones, large and small, were forced
out of the market. An independent survey
conducted by this author found that some of the
reasons for their failure included lack of
knowledge of the real estate market, poor
planning, and insufficient market research. The
result was a dramatic decline in the number of
new project launches. In 1998, there were just
2,407 new units introduced into the market with
a total value of 3.2 billion baht. This was 34,130
units and 831.8 billion baht less than 1997.

t first, the post-1997 economy was slow in
recovering. In 2000, the first tentative
indications of a general economic recovery
were seen. But it was not until more recently
that the economy has shown signs of sustained
growth. This is the case for real estate as well.
Data shows an increase in the number and
value of units launched since 2000. By 2003,
the number of new units launched and the total
value was already greater than in 1997. Figure
1 shows the value and number of units launched
in each year from 1994 to 2004. The figures for

haiAppLalsal

year 2004 are estimates made by doubling
data available for the first half of the year.

With the market sky-rocketing back to pre-
crisis levels, and with the experience of 1997
still fresh in people’s minds, people need to
stop and ask whether the recent increases in
new launches represent a real recovery, made
possible by sound economic principles, or a
case of ‘irrational exuberance’ on the part of
developers and speculators. To answer this
question, this author looked at some differences
between developments built prior to and after
the crisis.

Post Crisis Trends

wo key differences were found between the
types of projects launched prior to and after the
crisis: location and target market. Prior to the
crisis, new projects consisted primarily of low-
priced condominiums located in the finge areas
of the BMR, even as far as Ayutthaya and Cha
Cheong Sao. Afer the crisis, projects have been
mostly high-priced housing units located more
centrally. Clusters of new launches have been
observed in the Ram Indra/Ekkamai and
Sukhumvit comidors and in the Sathom-Yannawa
and Rangsit Klong 1-7 areas. There have been
very few launches north of Rangsit or outside the
outer ring road in the east and west. Location
details for new launches are discussed later.

Average Price and Type

In the first half of 2004, developers launched
235 new projects comprising 30,478 total units
with an average unit price of 3.38 million baht.
Reflecting a longer-term trend, the average unit
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price of new housing launched this year has been
increasing since January. In June, the average
unit price was a 5.0 milion baht. Compare this to
the average unit price in 2003 of 3.3 milion baht, 2.7
million baht in 2002, and 1.9 million baht in
2001. The average unit price in 1996, one year
prior to the crisis was 1.7 million baht.

The steady increase in average unit price is
due to a shift in the type of product being offered
since the 1997 crisis. Prior to the crisis,
developers mostly built low-priced condominiums
in the fringe areas of the BMR. This resulted in
a glut of low-priced units in the market. Today
many of these units remain vacant. Therefore
developers have shifted up-market and are now
focusing on high-end products in the central parts of the
city like Silom-Yannanwa and Sukhumvit-Rama
IV. These products also tend to offer a range of
amenities and target primarily upper-middle
class and wealthy Thais, which helps explain the
increase in average unit cost.

The large number of these high-end projects
may portend an eventual shift to products for
middle-income groups, depending on the take
up for the high-end units.

Price Trends

verage prices for new units of all housing
types has been mostly steady in the first half of
2004. Average prices for detached houses
increased by 0.4%, semi-detached houses by
1.38%, townhouses by 1%, and condominiums
by 0.72%. Overall, average unit prices have
increased 0.67%.



Some projects did experience a relatively large
average price per unitincrease. These include:
semi-detached houses in Rama V-Bang Krouy
(14.18%), detached houses in Bang Khan-
Klong Loung (13.64%), and townhouses in
Pathum Thani-Sam Koeg Saena (13.1%).

Projects experiencing the largest declines in
average price per unit were: townhouses at
Sukhapiban 2, 3, and 5 (-12.13% and -14.2%,
respectively), and townhouses at Rangsit Klong
7 (-11.32%).

Conclusions and Prospects for the Future
he number of units launched in the BMR has
been steadily increasing since 2000. In 2003,
55,539 new units were launched. This was
already more than the number that was
launched in 1997, the year of the financial crisis.
If one doubles the number of half-year launches,
new launches in 2004 will be approximately
60,000 units. The same increase holds true
when looking at total value. Estimates show

that the total value of new launches in 2004
could be as high as 206 billion baht. This would
be more than the total value of launches in
1996, a year before the financial crisis. The
average price of a housing unit has also been
increasing, from a post-crisis low of one-million
baht per unit to 3.3 million baht per unit in 2003
to over 5.0 million baht per unit in June, 2004.

These numbers are buoyed further by
investor confidence in the economy. Opinion
surveys conducted by AREA show that
developers and other real estate professionals
feel that the market is recovering and that boom
conditions may return as soon as 2007. From
the account of the increasing number and value
of units and the relatively good sales rates of
new projects, this confidence may have some
merit.

However, other data presented in this study
including a large number of units still available,
declining average unit prices for low and mid-
priced condominiums in the long-term,

moderate increases in long-term price levels in
townhouses and detached houses, and the
number of under-performing projects may be
taken as indicators for caution. The large
number of luxury condominium units being
produced currently is also worth monitoring, as
it may result in an oversupply of similar types of
units.

If these signs are taken into consideration by
investors and results in better informed
decisions, a collapse on the scale of 1997 can
be avoided. Blindly following the lead of other
developers may lead a situation like that which
existed just prior to 1997, when developers
introduced too many similar units onto the
market. Thorough analysis of supply and
demand, buyer preferences, and macro-
economic trends is the best way for investors to
ensure the real estate market adjusts to
prevailing conditions, as it has done before, and
thus produces a stable, long-term recovery.
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Seminar

TRANSPORTATION STRATEGIES FOR THAILAND 2010

December 16-17, 2004 (Thursday — Friday), Queen Sirikit National Convention Centre

Thai Real Estate Business School (TREBS) is organizing a two-day seminar in English on Thailand’s long-term plans for new
transportation infrastructure. The seminar will cover important issues related to the economic impacts and investment
opportunities created by projects such as the new Suvarnabhumi International Airport, planned mass transit extensions, new
expressway and road construction, and future railway improvements. Interested people can register at either website above.

The program is given below.

PROGRAM

Day 1: The Suvarnabhumi International Airport

09:00 Suvarnabhumi Airport as Regional Aviation Hub

10:00 Morning Refreshments

10:15 Panel Discussion: Logistics Plan for the
Suvarnabhumi International Airport:

12:00 Lunch

13:00 New Town Corporation for Suvarnabhumi Airport,
Administering the Airport and its Environs

14:00 Real Estate Development Plan in the
Suvarnabhumi Airport

15:00 Afternoon Refreshments

15:15 Land Price Changes Resulting from Suvarnabhumi
Airport, Mr. Wason Khongchantr, Deputy
Managing Director, Agency for Real Estate Affairs

16:00 Panel Discussion: Effects of the New Airport on
Future Development

17:15 End of Day 1

Day 2: Thailand’s Transportation Plans and
Investment Opportunities

09:00 National Transport Plan of Thailand 2010,
Strategies for Connecting Thailand

10:00 Morning Refreshments

10:15 Strategic Plan for Mass Transit Systems in
Bangkok

11:15 Rail and Bus Improvements for Bangkok

12:00 Lunch

13:00 Roadway Strategies for the Future

14:00 Expressway Construction, Plans for new
Expressways around Bangkok

15:00 Afternoon Refreshments

15:15 Thailand’s Railway System and Land Use

16:15 Mega Projects: East-West Highway and the
Motorway to the South

17:15 End of Program

CONTACT:

Mr. Samson Lim,

M. Urban Planning (Cornell

)Program Coordinator

Thai Appraisal Foundation
Telephone: 66-2295-3171 Facsimile: 66-2295-1154 E-mail: s.lim@trebs.ac.th
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International Workshop 1/2005:
Forecasting Property Markets

February 16-18, 2005, Shangri-La Hotel, Bangkok, Thailand

Thai Real Estate Business School (TREBS) and Thai Appraisal Foundation
(TAF) are organizing a workshop on forecasting the property market.
Interested people can register at either website above. Space is limited to
40 participants. The program is given below.
1. Introduction.
Topics covered: Characteristics of the property market; imperfections in the
market and their consequences; the cyclical nature of the market; the need
for and advantages of forecasting; major shortcomings of existing
forecasting techniques; and benefits from forecasting market activity.
2. Overview of Forecasting.
Topics covered: The main goals of forecasting; availability of raw data for
analysis; information that can be obtained from analysis of market data over
time; general requirements regarding data, formats, intervals, and length of
survey periods.
3. Review of the Principal Techniques.

3.1 Techniques that identify general patterns: exponential smoothing,
moving averages.

3.2 Techniques that identify general trends: simple regression.

3.3 Techniques that identify variations within each year: seasonal
techniques.

3.4 Techniques that identify long-term regular variations: cyclical
techniques.

3.5 Techniques that identify external influences: multiple regression
analysis with time lag techniques.
4. Application of Techniques.
Each of the above-mentioned techniques will demonstrated through
workshop sessions in which participants work in small groups to find
solutions using typical time series data. The workshops will allow
participants to:

4.1 Run tests to determine if any pattern exists in time series data.

4.2 Apply smoothing techniques

4.3 Estimate general trends.

4.4 Estimate seasonal influences.

4.5 Estimate cyclical characteristics.

4.6 Combine methods to produce estimates of future behaviour

4.7 Use time lag data in a multiple regression analysis to identify leading
indicators and identify autocorrelation.
5. Review of Other Techniques:
Topics covered: Autoregressive moving average techniques, artificial
intelligence (neural network) techniques (including a workshop to
demonstrate the use of neural networks in forecasting).
6. Review of Program and Feedback from Participants.
Evaluation and question and answer session.

Instructors

Prof. John M. Cooper

He has taught valuation since 1972 at the University of South Australia. He
began his valuation career in 1954 at the New South Wales Department of
Railways. He has taught valuation and provided consultancy services in
Thailand as an advisor to the Department of Lands (1995-2000), in
Malaysia as a professor at the University of Technology of Malaysia (1992-
1995), and in Indonesia as part of an Australian valuation training project
(2001-2002). Prof. Cooper is an expert in computer assisted appraisal.

Dr. Sopon Pornchokchai

He has been active in real estate research and valuation since 1982. He
was a consultant to UN-ESCAP, UN-Habitat, ILO. He received a Ph.D. in
Land and Housing from the AIT and property valuation training from the
LRTHLincoln Institute of Land Policy and housing from Katholieke Universeit
Leuven (Belgium). Currently, Dr. Pornchokchai is the President of the Thai
Appraisal Foundation which is a principal member of FIABCI and IAAO
representative to Thailand.

Fee

Early-bird registration fee is US$400 (before Friday, November 19, 2004).
Normal fee is US$480. Please fill in the registration form and see details for
payment at our website: http://www.trebs.ac.th. This fee includes cost for
lecture, materials, and refreshements. It does not include the cost of
accommodation or your personal travel arrangements.

International Workshop 2/2005:
Housing the Poor through the Private Sector

February 21-24, 2005, Shangri-La Hotel, Bangkok, Thailand

Program
Day 1: Monday, February 21, 2005
08:30 Opening Speech: Housing Development through Private Sector itiatives
Mr. Pratak Simapichaicheth, Chairman, Thai Real Estate Business School
09:00 Morning Refreshments
09:30 Housing Development in Developing Countries: Overview and
Solutions Dr. Kioe-Sheng Yap, Chief, Human Settlement Section, UN-ESCAP and
former professor and chairman at the program of human settlements
12:00 Lunch
13:00 Public and Private Partnership in Housing Development: Cases in
Asia pr. Ranjith Perera, Assistant Professor in Urban Management, Asian Institute of
Technology
15:00 Afternoon Refreshments
15:30 Case Study: Successful Private Sector Initiatives in Bangkok
Dr. Sopon Pornchokchai, President, Thai Appraisal Foundation
17:30 End of Presentations
19:00 Welcome Dinner
Day 2: Tuesday, February 22, 2005
08:30 Tools for Success: Housing Finance Systems Required for Private
Sector Initiatives Mr. Kitti Patpongpibul, Former Deputy Governor, Bank of
Thailand and current president, Housing Finance Association
10:00 Morning Refreshments
10:30 Tools for Success: Land Readjustment Schemes for Efficient Land Use,
Prof. Raymond Archer, Director, Metropolitan Trust Fund (Speaker to be confirmed)
12:00 Lunch
13:00 Tools for Success: How to Run a Housing Bank for All People
Mr. Ballobh Kritayanawayj, Senior Vice President, Government Housing Bank
14:00 Tools for Success: Efficient City Planning and Zoning
Mr. Yuji Hino, JICA Expert, Japan International Cooperation Agency
15:00 Afternoon Refreshments
15:30 Tools for Success: Innovative Land Subdivision and Building Permits
Prof. Manop Bongsadad, Faculty of Architecture, Chulalongkorn University
16:30 Tools for Success: Construction Technology for Mass Housing
Mr. Tawat Meeprasertsakul, Managing Director, Dai-Ichi House Co. Ltd.
17:30 End of Day 2
Day 3: Wednesday, February 23, 2005
08:30 Site Visits
Dr. Sopon Pornchokchai, President, Thai Appraisal Foundation
Mr. Samson Lim, APlanner at the Thai Appraisal Foundation
1. Seethesite ofaformerslum thatcontained 1,500 homes in the late 1950’s. Compare with the xsting
uses and decide yourself whether you would still want to keep that slum.
2. See the failure of 1960’s walk-up apartments in Bangkok.
3. See the failure of 1970’s site-and-service schemes introduced by international
development and financial organizations to developing countries.
12:00 Lunch
13:00 Site Visits (continued)
4. See the failure of 1980’s slum improvement programs ata slum where a "sense of
belonging" does not exist despite the fact that residents are landowners.
5. See a successful low-priced condominium project as well as low-priced townhouse
projects developed by the private sector.
6. Participate inawindshield suneyalongthe northern development corridor of Bangkok
17:30 End of Day 3
Day 4: Thursday, February 24, 2005

08:30 Discussion: Country Delegates: Housing Problems and Solutions

09:30 Morning Refreshments

10:00 Panel: How to Develop Successful Housing Projects for the Poor
Dr. Karl E. Weber, Former Vice President, Asian Institute of Technology (TBC)
Mr. Prasong Owlan, President, Housing Business Association (TBC)
Mr. Atip Peechanont, President, Thai Condominium Association(TBC)

12:00 Lunch

13:00 Discussion: Additional Provisions for Sustainable Housing Markets
Mr. Prayoon Damrongchitanond, President, Property Management Association (TBC)
Mr. Apichat Achadej, Board Member, Real Estate Brokers Association (TBC)
Mr. Pramote Teerakul, President, House Builders Association (TBC)

15:00 Afternoon Refreshments

15:30 Summary: Housing for the Poor through the Private Sector
Dr. Sopon Pornchokchai, President, Thai Appraisal Foundation

17:30 End of Presentations

19:00 Farewell Dinner

22.00 End of Program

(TBC: Speakers to be confirmed)

Fee

Early-bird registration fee is US$600 (before Friday, November 19, 2004).
Normal fee is US$680. Please fill in the registration form and see payment
details at our website: http://www.trebs.ac.th. This price includes the cost of
lectures, materials, and transportation during the study visit. It does not
include the cost for accommodation and travel arrangements.

CONTACT:

Mr. Samson Lim,

M. Urban Planning (Cornell)

Program Coordinator, Thai Appraisal Foundation
55/40-42 Nonsee Road, Bangkok 10120 THAILAND
Telephone: 66-2295-3171 Facsimile: 66-2295-1154 E-mail: s.lim@trebs.ac.th



