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Non-traditional THE OFFICIAL QUARTERLY JOURNAL
areas of work OF THAI APPRAISAL FOUNDATION

There exists the need to explore
non-traditional areas of work of 3 From the President
valuers. To survive and develop
further, valuers must seek to create
opportunity amidst the impending
threat by making friends with AVM- 5 Sustainable Urbanism

Uszau...una9

CAMA to make the most out of these Prof. H.R. Viswanath, Ph.D.
technologies. In addition, they must

become more specialized in their 6  agansunswe L%E]Qﬁ’]ﬁ'm?lm‘?ﬁﬂ
valuation expertise, applying their L. .

valuation capabilities to the field of NIYDAUY MIYUIIE IDIRNNUNT 5N,

plantations (oil palm, rubber, or fruit
orchards), utility properties (including 8 World Real Estate Assessed by

facilites  projects),  agricultural International Leaders
properties, environment concerns Mr. Wason Khongchantr, Editor
and contaminated properties as well
as easements, right-ofway and 14 FEmsUszdiumnfunsnazannulad
appropriation projects.

In considering the shift to 215HUARD NBNEN ATNSUISNY
alternative fields where valuation )
capabilities may be of value added, 16 Appraisers Under Pressure
the valuer may consider offering a Mr. Charles L. Drecksler, IFAS
diverse set of valuation-based
services such as survey, research, 18 Fndifuyaradun3amindgiie
AVM-CAMA,  GIS, education, and Andud Aduns ussandms (MawEw)

publications. On the other hand,
valuers must also take into

consideration non valuation-based Contact Us
alternatives, such as brokerage, Sopon Pornchokchai, ph.D. President
property ~ management, facilities Wason Khongchantr, Editor
management and the like. Amporn Chantranukul, Coordinator, Int' Affairs

Thai Appraisal Foundation will Nonglak Jatutane, Coordinator, Education
help coordinate with valuers around Pornpak Boonthong, Coordinator, Research
the world to work out alternatives Atinach Chanbanyong, Coordinator, Prof. Devt
areas of work for the development of Telephone 66 2 295 3171
our profession. Facsimile 66 2 295 1154

Email info@thaiappraisal.org

Sincerely, Mailing Address 129/15 Nonsee Road,
Sopon Pornchokchai, Ph.D. Bangkok 10120, Thailand
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SUSTAINABLE URBANISM

Prof.Dr.H.R.Viswanath, President, Int'l Fed. for Highrise Structures

1. WORLD’S GROWING POPULATION IN CITIES DUE TO
URBANIZATION ITS DISASTERS EFFECTS AND
SOLUTIONS

Unprecedented population explosion has resulted specially in
urban cities in overstressing the system and changes of focus
from quality to quantity, which has become the urban realities.
There is also the over utilization of public utilities which has
become a part of urban culture.

For a sustainable solution, primarily health care, education
and empowerment of women will help in the stabilization of the
population specially in the underdeveloped and developing
countries.

World’s population growth is slowing down only in few well-
developed countries. To meet the immediate needs of present
population in the food supplies, it is absolutely necessary that
agriculture needs technological modernization, food distribution
and storage need updating.

The World’'s population has crossed six billions. China and
Iran have controlled population dramatically. China uses
authoritarianism and Iran will not permit marriage unless the
couples attend population control and family program courses.
If developing countries like India, do not control the population,
the development activities and industrialization will reach no
starter point. In India, in particular 42% of one billion will live
below the poverty line and 250 millions have no access to basic
amenities. With this world population today reaching all time
high, sanitation will be the key issue of 21” Century. For
example in developing countries like India, Pakistan, Srilanka
and Bangladesh, 3/5th of the population have no basic
sanitary facilities, 1/3 of the population have no safe drinking
water, more than a quarter have no adequate housing, 1/5th of
the population have no health care, 2.7 million deaths accured
in these countries each year from pollution. Conditions are still
worse in African countries. Population of China is 1,259
billions. Women are the key to population control. Asia’s
population will be 4.25 billions by 2025. In Indonesia, for
every 50, 60 houses there are lady volunteers conducting
regular monthly meetings in family planning.

As it can be seen population control holds the main key for
any solution for sustainable living standards with improved
quality of life world over.

2. DWINDLING FOOD SUPPLY IN URBAN CITIES

The route cause for the dwindling in food supplies with
unprecedented growth in world consumption is the sudden rise
in demand due to the increase in population and also lowering
up the standards in quality and unorthodox method in
increasing the production by unhygienic methods. There
should thorough overall thinking in the production and supply to
the haves and have nots throughout the world. This needs the
implementation of globalisation to serve equality haves and
have nots.

3. DESTRUCTION OF THE ENVIRONMENT IN URBAN
AREAS-THE STATE OF WORLD’S URBAN CULTURE.

The direct result of the destruction of the environment is the
global warming which will force a greater threat to the mankind
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in the future. Creating an environmentally sustainable
economy has already generated an estimated 14 million jobs
world wide with the promise of millions more in the 21st
century. Environmental protection for urban sustainability can
be effectively realized if it is accompanied by a comprehensive
program for social development and economic growth. There
should be a sincere endeavor throughout the globe to create
public awareness that the people share a deep routed concern
for the environment and they protect the nations natural
resources for the future. It is high time that the people
seriously think about the hazardous consequences of
environmental neglect. Unless timely action is taken to reverse
the trend of environmental deterioration and degradation the
developing countries will continue to be burdened with ever
increasing health care. Further, Pollution not controlled will
reach a Killers Level.

4. RAPID ADVANCES IN INFORMATION TECHNOLOGY
AND ITS SUSTAINABILITY MAKING IT SAFE AND SECURE

There were more technological advancements in the last
decade than in the entire century prior to that. One needs to
feel the pulse of Information Technology evolution to service
and to flourish in a rapidly changing environment.

Some of the important features that can be observed in this
evolution are:

1. Miniaturization: Hand held computing devices of today
have more computing power than room sized computers of
early days. Miniaturization results in lower costs and wide
spread of computing and automation. Infact, we are moving
into a situation where the computing devices will be small
components of a large system.hereby loosing their identify.
This makes it easy for us to use technology.

2. Automation: With most routine tasks already delegated to
computers the current trend is towards creation of products that
will accept decision making responsibilities. Such products
currently include intelligent advertisement banners on the web
that cater to the specific tastes of the users based on their
browsing history.

3. Wireless Technologies — Technologies like Blue tooth and
Wireless Application Protocol(WAP) are sunrise technologies
which offer great deal of flexibility and mobility over wired
networks.

4. Internet — The number of people connected to the net is
growing at exponential rate. Internet has created a continent
engulfing all the six continents making geographical boundaries
irrelevant. Although Internet is acting as a global unifier it has
given a new global dimension to criminal activities. Technology
has also made life complicated. Gone are the days when we
could lock our valuables and guard physical access to the
vault. Compare this with the present, the money in your bank
account could be whisked away into another account in some
remote corner of the world in a matter of seconds leaving no
trace behind. The menace of virus attacks will continue to be
an area of research in future. Security systems are moving
from password protection to voiceprint matching, retinal scans
etc.
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WORLD’s
COVER STORY REAL ESTATE

ASSESSED BY INTERNATIONAL LEADERS

Mr. Wason Khongchantr,
Editor, VAT News and
Vice President, Agency for Real Estate Affairs

These are special interviews to world’s leaders in international real

estate associations and institutions which would be worthwhile to read
their views for our consideration in the development of our profession.

Mr. David Greenwood
Co-Director,
World Valuation Congress

David was born on the Isle of Wight
and educated and trained in the U.K. as
a Chartered Surveyor. He attended
Portsmouth  Polytechnic and the
University of British Columbia. David
has lived and worked in Montreal,
Toronto and Vancouver and enjoyed a
diversified career in the fields of
valuation, consulting, commercial
banking, real estate investment, and
commercial development. He is married
with two children at university and lives
in Vancouver where he works as an
advisor with  Avison Young, an
internationally affiliated commercial real
estate advisory firm. David is a Co-
Director of World Valuation Congress
and a Director of Lambda Alpha
International.

Prospect of Canadian Real Estate

During 2005 the Canadian economy
is expected to lead growth amongst G7
nations. The country is resource rich,
which augurs well in an expanding
global economy. However, the Bank of
Canada is expected to meet inflationary
pressure on the economy with further
interest rate increases. The Canadian
dollar is trading at a 12-year high
against the US dollar.

Politically, the country is extremely
stable despite the election of a centrist,
minority Liberal government. | anticipate
another federal election within eighteen
months. .

With this background, the prospects
for Canadian real estate markets are
extremely positive. | expect continuing
net investment by domestic pension
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funds, REITs and, increasingly, foreign
investors seeking relatively attractive
risk adjusted yields.

Perspective, global market for 2005

In the absence of political and
economic disruption in the Middle East,
| anticipate continuing expansion of
world economies and the derived
demand that comes with such
expansion.

Recent Innovations in Real Estate
The Canadian market is a mature and
well-developed real estate market,
indistinguishable in most respects from
the US market to the south. Canadian
real estate markets are based on well-
developed legal systems and
sophisticated and diversified financial
markets. Innovation occurs gradually. |
expect to see continuing use of REITs
in 2005 as companies tap a burgeoning
investment market hungry for
diversification, stability, and cash yields.

Attractions of the Local Market
Investors will be attracted to an
expanding economy, political stability,
and a business climate that encourages
capital investment. Canada is a large
country with a diversified economy. |
expect Vancouver and Calgary to lead
the economic expansion as a result of
their locations in the energy and
resource  markets. Vancouver s
enjoying the bonus of hosting the 2010

Winter Olympics with several
infrastructure projects under
construction.

Global Cooperation of Professionals
First, | would like to see professionals
around the world harness the power of
the Internet to establish international
links. Second, | would encourage
professionals to travel and understand
that there is much to learn from their
counterparts in other countries. As a
Co-Director of World Valuation
Congress and a Governor of Lambda
Alpha International, | have experienced
this aspect of our profession first hand.
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Dato’ Alan Tang
President-Elect, FIABCI
“Condo King” of EEVSia

Prospect of Malaysian Real Estate
The prospects for 2005 are good. On
the whole the Malaysian economy is
doing fine and should continue to be so
next year. The GDP growth for this year
is expected to hit 6.5 per cent and for
2005, 6.3 per cent. More importantly,
demand for real estate is strong
especially for residential properties.
This is a sector that has performed
consistently well especially in good
locations. Also relevant is the high
liquidity in the market which should hold
off an increase in interest rates thus
keeping loans affordable for buyers.

Perspective, global market for 2005

Globally, growth has been moderating
and is expected to slow from 4 per cent
this year to 3 per cent in 2005. On the
whole this is good as it will prevent an
overheating of the global economy. But
concern has been raised about rising
interest rates and its impact on the
market. In the US where the Federal
Reserve has raised interest rates four
times this year, buyers have been
encouraged to switch to fixed rate
mortgages from the adjustable rate
versions that became popular in the
light of rising property prices. Meanwhile
in Europe and in UK in particular, rising
interest rates have slowed down the
increase of house prices.

Recent Innovations in Real Estate
Locally, there hasn't been much

innovation in the strict sense of the

word. What we are seeing more of are



gated-and-guarded schemes especially
of the landed variety. In time, stratified
bungalows with such a feature will
become more common, especially once
the necessary laws are amended. Aside
from that, auctions are becoming more
common as a form of disposal and are
slowly losing the image of being
associated to foreclosed properties.

Attractions of the Local Market

The emergence of more lifestyle
driven development augurs well for the
investor. In the right locations, such
developments, especially
condominiums, service apartments and
those with the SoHo concept will be
better able to attract local and foreign
tenants. The other aspect is the re-
emergence of commercial properties in
the market. More of such properties,
especially two- and three-storey shop
offices are coming online and their
popularity are a reflection of their
investment potential.

Global Cooperation of Professionals

Such cooperation will help both sides
meet the challenges of globalisation. As
competition becomes stiffer, businesses
seek opportunities beyond their national
boundaries. As such global cooperation
becomes crucial to tap into the
expertise and know-how of other real
estate professionals and trade
organisations. This helps facilitate
business opportunities

Mr. Laszl6 Gonczi
President, FIABCI Hungary

Mr. Gonczi is the CEO of Metropolis
International Ltd., a private
development firm based in Hungary.
He is the current president of FIABCI-
Hungary. He has ten vyears of
experience in real estate development,
12 years of experience in construction
management, and 17 years of
experience as an architect. Mr. Gonczi
was educated in Russia and holds a
master's degree in  Architectural
Engineering. He is fluent in Russian,
French, and English.

Prospect of Hungarian Real Estate
Residential Property. The growth in
production of residential flats  will
continue and reach 37,000 finished flats
in 2005. Prices remain stable, but a
slight 5% growth can be expected. The
average size of flats remains as small

as 50 sq. m. on average. The
proportion of the big projects will be
higher than in the year 2004.
Office Market. The absorption of new
properties will be faster than in the year
2003-2004. The vacancy rate will slowly
decline relative to year 2004, which is
now at 18%. The number of the new
office spaces will grow.

Logistics. This field will experience
the most important growth. New
investments are located around the
capital and near highways. The
occupancy rate remains nearly 100%.

Retail. The retail market hit its high
point a few years ago. The number of
new units will be less and significantly
less than in year 2000-2001. New big
box stores will be constructed near
medium-sized towns in the countryside.
Rental fees remain stable.

Touristic investments. Development
will focus on the wellness sector based
on thermal water, which is one of the
big natural resources of Hungary. The
overall situation in the real estate
market of Hungary is good as the
country entered the European Union
this past year, leaving a positive effect
on the economy. Budapest is a
potential center of the Central European
region and more and more international
companies have their regional center in
Hungary. This fact provides good
possibilities for developers in Hungary.

Perspective, global market for 2005
The real estate market is very
connected to the growth of the overall
economy. If the world economy grows
faster than it did in 2004 that growth will
be reflected in increasing real estate
development possibilities. As different
regions of the world are growing
differently, each region has his own
particular possibilities. The European
market will grow faster than in the year
2005 compared to 2004. There are two
reasons. According to most prognoses,
the economic growth of our region will
be higher in the next year compared to
2004. Another factor is the integration of
10 new members into the European
Union. Based on our experience during
the change from a planned economy to
a market oriented one, big economic
changes result in big growth in the real
estate market. European integration is
a similar case. lIts effect has again two
different aspects: 1. With integration,
new players will arrive in the market and
these new members will bring new
demand. 2. Professional financial
investors looking for good real estate
will lead to a stable income for new
member countries. Buying properties,
the developers can recycle their
sources into new developments.

Attractions of the Local Market

The Hungarian property market is a
healthy and growing market. The most
important element of this market are the
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residential, tourist, and logistics sectors
as well as some special fields of real
estate, where the government
determines the possibilities.

In the period between 1990 and 2000
when there was no state supported
mortgage system, the yearly production
of flats was some 20,000-25,000 a year
compared to 40,000-45,000, which is
the average in European countries
taking into consideration our 10 million
inhabitants. The lowest production,
19,287 new flats, occurred in 1999. In
2000, a state supported loan system
was introduced and the production of
flats immediately started to grow. In
2003 the number of units constructed
was 35,543. The unmet demand for
about 200,000 flats accumulated over
the last 10 years of 20th century has to
be absorbed. This means that in the
next years a stable production of 40,000
or more flats a year can be expected.
Taking this into consideration, in future
more and more foreign investors will
arrive in the Hungarian market, as the
local companies do not have sufficient
resources for such large investments.

The other aspect is based on the fact
that before 1990 there was no regular
maintenance of the old city center's real
estate stock and even after the change
of the economic system this tendency
has remained. Consequently there is a
lot of potential to renovate the historical
center of the Hungarian capital and the
big towns of the country. This type of
the real estate development is more
complicated than a green field
investment, but the effect can be very
good. As the experience of the other
countries shows, after integration into
the European Union the price of
properties in new member countries has
grown spectacularly.

Global Cooperation of Professionals

As the president of the Hungarian
Chapter of FIABCI, [, along with my
fellow members, am working hard to
organize cooperation between
Hungarian professionals and global
players of the market. In Hungary, there
is a process to organize a special
chamber of real estate professionals.
Another tendency in this field is to have
a special sector in the chamber of
commerce. In the recent past, such a
sector was founded. Both solutions
mean that our profession, which has
only a short history, has just started to
be an important player in the Hungarian
economy.

The nature of the real estate
profession has two faces: On one hand,
this is an extremely local industry, as
each object is linked to a fixed place
where it will remain till the end of its
existence. On the other hand this is
one of the most globalised industries,
as international investors are big
players of the global market.
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Wayne D. Llewellyn, CAE
President, Int’l Association of
Assessing Officers

Appraisers and Real Estate Market

Property appraisal profession will help
contribute to providing more effective
advice in real estate related business
decisions. Speaking personally, |
believe the prospects for real estate
markets can be improved by the
appraisal profession being able to
continue to assure the public that the
real or personal property appraisal
advice they receive provides the
solutions they need.

Our ethical commitments to accuracy
and objectivity can be enhanced by
changing the way we view our
professional property appraisal
competencies and capabilities. For
example, in some accreditation and
certification programs there is a strong
tendency to rely on education in
accrediting appraisers. However, in
addition to basic knowledge, much of
our professional success relies more on
our abilities, attitudes and ethical
behaviors than education.

Perspective, global market for 2005

| think it is fair to say that we will
never know as much as we want to, and
that we can always improve our skills
and change our behaviors. However,
the need for change is evident by
considering how slow we are to change.
For example, the last major change
since the 1970’s that | am aware of in
single property appraisal is the
sequence of adjustments in the sales
comparison approach. Today, many
property appraisals are still prepared
using property appraisal procedures
developed long ago. Without change
the profession will fall short of promoting
and maintaining the high level of public
trust the appraisal profession has
earned.

Professional certification programs
could be improved by emphasising
competencies in areas such as critical
thinking, problem solving and
behaviours that promote creativity.
Almost everyone in our profession now
has access to tools that can integrate
large quantities of data and information.
The public we serve is also immersed in
the information age and capable of
leveraging data and information from a
variety of sources to meet its own goals.
The technological revolution s
spawning a change in how we define
our professional competencies.
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Success in the 21% century will be
characterised by continual change and
as organisations we will need to let go
of many property appraisal procedures
if we are to remain competitive and
viable. We must begin to think in terms
of qualitative standards and continually
challenge what we do, and how we do it.

Recent Innovations in Valuation

Probably the single most important
innovation that occurred in the Province
of Alberta, Canada is an innovative
system for licensing appraisers. The
system  effectively relies on a
partnership among professional
associations and the licensing body. In
this arrangement, licenses are issued to
potential licensees if they hold an
accreditation or designation from a
recognized agency. For example,
anyone holding an AMAA designation
with the Alberta Assessors’ Association
(an affiliate member organization of the
International Association of Assessing
Officers) meets all of the educational
and professional requirements for a
license. Licensees are expected to
provide appraisal services within the
scope of practice defined by the
designation granted.

Appraisers  who  subscribe to
standards such as the Uniform
Standards of Professional Appraisal
Practice (USPAP) should be aware of
obligations related to competency when
acting as an appraiser. This
responsibility can be understood and
greatly enhanced though considering a
conceptual framework for competen-
cies that is broader than appraisal
knowledge, embodied in applying the
three traditional approaches to value in
single property appraisal.

For  example, a competency
framework that emphasizes the better
use of technology through an emphasis
on data processing, business process
management and administration is
illustrative of just one alternative that
could be combined with the critical
thinking, problem solving and creative
behaviors mentioned earlier. Adding an
emphasis on competencies such as
critical thinking creates possibilities to
develop new and innovative solutions to
real estate problems. There is always
the risk that by letting go of the structure
related to any of the three traditional
approaches to value a few steps
backward may be taken in the quest for
progress. The unrelenting pressure to
deliver property appraisal products and
services that are timely, cost effective,
and accurate is a sign that innovations
like these are needed in our profession.

Appraisers’ Adjustment

The ability of appraisers to adapt to
shifting competency requirements will
facilitate change by providing even
better advice than is currently being
provided. By better understanding how
to use competencies to facilitate change
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in essential professional and personal
characteristics, it is possible to also help
the appraisal profession to respond
more quickly when changes are
needed.

Competencies for every member of
an appraisal office can be analysed and
compared to a list of competencies that
can promote focussed learning or
changes in the direction that learning is
expected to go in order to achieve
better service to our customers. Using
an approach based on competencies
would also be useful in identifying the
gap between current services and
intended results. This would reveal new
opportunities for the promotion of
learning and a shift in our attitudes
toward our profession.

Global Cooperation of Professionals

Increased global cooperation
between real estate professionals starts
with identifying and capitalizing on the
strengths of the various organizations.
Then it should be a simple matter of
committing to support one another in
areas where we have expertise. The
following web sites and organizations
provide a great deal of information that
can be used to provide guidance in
areas where cooperation may be
possible: www.appraisalfoundation.org/
and http://www.iaao.org/.

Dr. Wayne Thorburn
President, Association of Real
Estate License Law Officials

(ARELLO

Wayne Thorburn is administrator of
the Texas Real Estate Commission. He
has been active in civic and political
affairs both locally and nationally.

A former executive director of Young
Americans for Freedom and the
Republican Party of Texas, Wayne has
been involved in numerous political
campaigns. He has taught political
science at ArkansasState, Southwest
Texas State, and St. Edward's
universities.

During the Reagan Administration,
Dr. Thorburn served as a regional
representative for the U.S. Department
of Education and was a Special
Assistant with the U.S. Department of
Housing and Urban Development during
the Bush Administration.



Dr. Thorburn is a graduate of Tufts
University, Pennsylvania State
University, and the University of
Maryland, from which he received a
Ph.D. in political science. He lives with
his wife and daughter in Austin, Texas.

Prospect of US Real Estate

In most areas of the United States of
America, the residential and commercial
real estate markets are expected to
remain strong as the economy
continues to rebound while interest

rates and inflation remain low.
Residential markets, however, vary
significantly = among regions and
metropolitan areas. California, Las

Vegas, and the Washington, D.C. areas
remain the hottest residential markets at
the present time.

Perspective, global market for 2005

With the decline of the American
dollar to the Euro and most other
commonly-traded currencies, the United
States real estate market remains an
attractive investment opportunity for
those from other nations. Political
change in Eastern Europe and the
Middle East may affect the stability and
security of real estate investment in
2005.

Recent Innovations in Real Estate

(@) The continued growth of the
Internet as an advertising vehicle and a
transaction platform has helped to
break down previous geographical
barriers in what had been traditionally a
localized market.

(b) The merger and acquisition of
smaller real estate companies has
consolidated much of the residential
market in the United States but, at the
same time, smaller  specialized
"boutique"” agencies succeed in
appealing to a "niche" market.

(c) Globally, increase interest in
licensing of those engaged in real
estate sales and leasing appears to be
changing the market and bringing
increased professionalism to the industry.

Attractions of the Local Market

As mentioned above the relative
weakness of the dollar makes
investment in the United States more
attractive to investors from other
countries. Economic growth, continued
population movement, a greater push
for an "ownership society," and the
security of property rights make both
commercial and residential properties in
the United States attractive as
investments. The acceptance of high-
end timeshares and fractionals has
created a new "second home" or
vacation home market and poses new
opportunities for developers. Nevertheless,
wide variations occur in appreciation
and value among regions and

metropolitan
United States.
Global Cooperation of Professionals
The movement towards greater
professionalism in various nations -

areas throughout the

including licensing, educational
requirements, examination, and
regulation - increases the ability to

engage in cross-national exchanges and
transactions with confidence. The
establishment of the guaranty to title in
more nations will produce a greater
level of security for real estate
transactions.

Finally, the involvement of more real
estate professionals in international
organizations such as FIABCI and
ARELLO will help establish sound
working relationships among brokers
from various nations.

Mr. Alan Cooke

Chief Executive
Irish Auctionees & Valuers Inst.

Prospect of Irish Real Estate

I expect a continued gradual
slowdown in the rate of increase in Irish
residential property values. Ireland's
record-breaking house building rate
(currently about four times the EU
average) will slacken next year as the
market edges towards equilibrium. The
rate of increase in residential values will
be uneven, with properties in better
urbanised locations continuing to enjoy
higher rates of increase than other
properties. In commercial property,
Ireland's strong economic growth, which
has now gathered pace again after the
recent international downturn,  will
ensure continued strong demand for
good retail property and new retail
developments, while both office and
industrial are likely to be less
successful, with higher vacancy rates.

Perspective, global market for 2005
Demand in the global sector is now in
part driven by international investment
and Ireland is now a force to be
reckoned with in European terms as the
Irish become major investors in the
U.K., France, Spain, Hungary, Czech
Republic and Croatia. They are also
investing as far afield as America and
South Africa, with New Zealand being
offered in the market for the first time.
General global demand will depend on
whether the USA can turn the economic
corner, pulling much of the rest of the
world with it. European growth on
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average seems set to remain sluggish,
while the effect on world property
markets of the 'new' China is unlikely to
be seen until sometime in the medium-
term future.

Recent Innovations in Real Estate

Consolidation of estate agents in
Ireland into either franchises or groups
seems set to continue, as they seek to
achieve or maintain market advantage.
A general Government review of how
estate agency operates in lIreland is
underway and may lead to changes,
hopefully including mandatory education
requirements (there are no
Governmental requirements at present).
The efforts by the International
Consortium of Real Estate Associations
(ICREA) to make international referrals
easier is likely to gather pace and have
considerable impact on how
international property purchases occur
in future. The sophistication of Eastern
Europe's real estate professionals in
future will prove an important factor in
how those markets develop.

Attractions of the Local Market
Ireland is recognised as having a
good quality of life and enjoys one of
the most successful economies in
Europe. It is already a leader in terms of
being home to the European
headquarters of many of the world's
leading software multinationals and the
Pharmaceutical sector, having
transformed itself from a largely
agricultural economy over two decades
through solid investment in education
and EU-backed investment in
infrastructure, although the latter still
falls short of the EU ideal at this time.

Global Cooperation of Professionals

My response to 3 above is relevant to
this question. International partnerships
or franchises are also now important in
creating worldwide links between
commercial estate  agencies in
particular. ICREA will | feel become a
dominant player in terms of international
co-operation between national real
estate associations.

Mr. J. F. (Saul) du Toit
President

South African Institute of Valuers

Mr. Du Toit was educated in South
Africa and holds a master’s degree from
Cape Town University. He is
experienced in property appraisal and
was appointed in 2002 by the Ministry of
Finance to the South African Revenue
Service Tax Appeal Board as an expert
valuer. Mr. Du Toit is currently the
president of the South African Institute
of Valuers and is the Vice President and
Chairperson of the Southern Branch.
He is also the Institute’s representative
on the Standard Generating Body
(SGB) for the Real Estate industry,
drawing up the national qualification
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framework (NQF) for the industry. In
1988, Mr. Du Toit founded the Appraisal
Corporation of Cape Town and currently
works as its director.

Prospect of SA Real Estate

The residential market is expected to
slow down after a period of
unprecedented growth. Growth
prospects are good for commercial and
industrial property, especially industrial,
which is growing from a low base.
Further lowering of interest rates and
lower inflation figures could lead to a
prolonged residential boom. A large
number of speculative investors in
residential property (especially inner city
apartments) over the past 2 years
present a concern.

Current rental levels and available
tenants will not be able to sustain this
part of the residential market, especially
with an interest rate hike and slowing
down of the market.

Perspective, global market for 2005

| would say more gloomy than 2004,
especially with the residential market
flattening off and normalising. It is
expected that interest rates will go up
and influence all property classes. | do
expect industrial property to have a
good run for best part of 2005.

Recent Innovations in Real Estate

Conversion of inner-city office space
to residential units. | do not expect
unusual innovation, but do expect
bloodletting in all the speculative
developments, which was based on
these conversions. Yes, | believe city
improvements districts will improve CBD
areas and these will start gaining on
decentralised areas.

Attractions of the Local Market

Good growth forecasts for the
industrial sector and tax breaks for
some CBD areas. Also, expected
improvement in retail spending should
have positive spin-off for retail property.

Global Cooperation of Professionals
Global cooperation is certainly on the
increase. We found that in South Africa
where we have sufficient local
knowledge and expertise, that more

often than in the past it is not a case of
global cooperation but rather more
global competition. This would have
been much better had it been a
situation of cooperation. It may be that
it is now more important than ever
before to set global standard
benchmarks for property professionals.
This will allow more cooperation and
less of a threat to property profes-
sionals, and furthermore improve skills.

José Eduardo Mendes Macedo
APEMIP and FIABCI - Portugal
President
APEMIP — Portuguese Real
Estate Professionals and Agents

— Portu

-

Prospect of Portugal Real Estate

Despite the expectations created by
real estate professionals, the
Portuguese economy did not
demonstrate in 2004 the turning round
necessary to stop the recession of the
market. In 2005 the decline of the real
estate sector is expected to end with
the growth of the economy and gradual
rise in living standards. None of less,
this recovery depends of the adoption of
strict national strategies of policy
reform.

Perspective, global market for 2005

2004 was a difficult year in economic
terms because of events in worldwide
politics, military conflicts, the war in Iraq,
the abrupt ascent of the price of crude
petroleum or the descending dollar
compared to the euro. In worldwide
terms, we perceive some stabilization,
with many countries emerging from
recessions. The European Continent, in
particular, is currently experiencing
deep changes, either politically or
socially, connected

with the opening of Eastern European
countries, as well as constant but
increasingly profound changes in the
legislation affecting the real estate sector.

Recent Innovations in Real Estate

In Portugal the most significant
innovations in real estate activity
concern urban redevelopment and

renewal projects, especially with the
creation of a specific Program for Urban
Redevelopment. The program is for
rehabilitation projects and intends to
rehab old buildings and houses in the
historical neighborhoods and benefit
cities by creating jobs, increasing the
tax base, and enhancing public health.
Another important innovation is related
to the legislative reform regarding urban
lease contracts. The Portuguese
economic outlook is a little distinct of
the other countries because of the
importance placed on home buying by
the Portuguese family.

In worldwide terms, the revolution of
most  significant concern is the
introduction of new technologies to the
real estate market. Globalization allows
the purchase and transmission of any
good, or the accomplishment of any
service in the whole world. Companies
are each time more prepared and streng-
thened in order to face challenges
generated by modern times, new
technologies and market competition.

Global Cooperation of Professionals
The Portuguese Atlantic region is
mainly favorable to investment in the
real estate sector by other countries
looking for new markets, either for
ongoing projects or partnerships in new
real estate projects, especially in the
tourism sector. The relationship with
Portuguese-speaking African countries,
with which there are very strong
historical and friendship bonds, plays an
important role within the scope of co-
operation between companies,
providing a healthy competition that
leads to development in its various
aspects. Finally, the urban reconversion
and revitalization in course in many
Portuguese cities is also capable of
attracting substantial investment and
attention at an international level.
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human needs of a rapidly expanding population,
and, on the other, the limited
resourrces which are available to
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PROF. CONCERNS

APPRAISERS UNDER PRESSURE

Charles L. Drecksler, Principal, www.realestateappraiser.com

Charles L. Drecksler, IFAS holds a certified general appraisal license and has instructed real estate appraisal
courses. He earned a bachelor of business administration degree with a major in accounting from the University of
Miami (FL) in May 1978. Since that time he has completed over 20 courses specifically in real estate appraising plus
numerous continuing education courses. He has instructed continuing education courses for the Cobb Association of
REALTORS®. He is also a member of the National Association of Independent Fee Appraisers.

How much pressure does an
appraiser receive from either the
brokers/agents or the lending institutions
to make the numbers work? Many
appraisers had hoped following the
experience of the savings and loan crisis
of the late1980’s and the advent of state
licensing of appraisers, some of the
appraisal related problems in the lending
industry would be solved. To the
surprise of the industry, this has not
been the story. Many believe the
problem is worse today than before
licensing. | would be remiss in this article
if 1 did not mention that there is an
Appraiser Petition signed by over 7,800

appraisers on
www.AppraisersForum.com  regarding
appraiser pressure. It is my

understanding that the secondary
market including and not limited to
FannieMae and FreddieMac, the
National Association of Independent Fee
Appraisers and the Appraisal Institute

agreements, then what other items are
the appraisers being forced to overlook
or value to hit in order to get appraisal
assignments? Education, experience,
residential designations and integrity are
no longer factors for getting appraisal
work. Appraisers who sign the vendor
agreement and accept work at 1980
fees are the ones getting the appraisal
business. Can this be the start of
another savings and loan crisis with a
different name coming down the road?
Second, lender pressure is not limited
to mortgage brokers. Many large
institutions with tremendous clout also
apply pressure. How many times are
appraisal requests sent with the
following statement: IF THE VALUE
ISN'T THERE, STOP AND NOTIFY US?
“An appraiser must not accept an
assignment that includes the reporting of
predetermined opinions and
conclusions” according to Uniform
Standards of Professional Appraisal

are aware of the petition and trying to
work to solve some of the problems
facing appraisers. It takes a great deal of
pressure to get that many appraisers to
agree on anything and sign such a
petition. Let’s take a look at some of the
types of pressure that are applied to
appraisers.

First, many large lending institutions
own appraisal management companies.
Their vendor agreements are just too
one sided to even think about signing.
There have been numerous posts and
discussions on the appraisal chat rooms
regarding this very issue. Many
appraisers have decided not to sign
these vendor agreements and seek
other types of appraisal assignments or
are just getting out of the appraisal
business. The other concern here is that
these same appraisal management
companies are taking a greater percent
of the appraisal fee and taking the profit
out of the profession. Are many of the
lenders taking a short-term approach by
making appraisals a profit center? How
many of these appraisal assignments
are being completed by trainees and the
low fee provider? | cannot tell you how
many well-qualified appraisers have
stopped doing work for this type of
client. The quality of appraisal reports
being submitted to these lenders
concerns me. If appraisers are required
to sign these one-sided vendor

haiApphaisal

Practice. Appraisers are required to
follow USPAP guidelines. Our
interpretation is that appraisers may not
accept appraisal assignments with
terminology similar to what is noted
above. Appraisers are not to accept
appraisal  assignments  with  pre-
determined value conclusions. Payment
for appraisal services is not subject to
hitting a pre-determined value or an
event occurring. These are major
violations of USPAP. Both mortgage
brokers and lending institutions send
appraisal assignments that include such
verbiage on a daily basis. Many
brokers/lenders fail to pay the appraiser
if the desired results, pre-determined
value, are not concluded. These are
major forms of pressure applied to
appraisers. Can appraisers continue to
make a living in this type of appraisal
environment?

Third, appraisers are under
tremendous pressure to “hit the
number”. Appraisers are to make the
deal work or not get future appraisal
assignments. The appraiser who does
not hit the desired results is not a TEAM
PLAYER and labeled a DEAL KILLER.
Most likely you will stay on the lender’s
list. It's just that you will be placed at the
bottom of the list never to be heard from
again. Kill a deal and you most likely will
not get another appraisal assignment
from that lender. You’re only as good as

Vol.4, January - February 2005

your last appraisal! It does not make a
difference how good your comparables
are. Appraisers are told to make the deal
work! Is this common? More common
than anyone wants to admit. Yes, this
type of pressure is at the heart of the
problem. It works on taking the honest
appraisers, well-qualified appraisers,
right out of making a living. Appraisers
have a choice to hit the target number or
you will not get future appraisal
assignments.

Fourth, appraisers are pressured to
ignore items. There is no carpet in the
subject property or it's really in need of
replacement. The house backs up to a
major freeway. Oh, the subject property
is in the flight path of an airport! Can we
note external obsolescence in the
report? There is major cracking in the
foundation. The basement has water
damage and needs repair. Is that mold?
There is a room addition without permits,
which does not meet code. Security bars
on bedrooms without release bars.
Should appraisers dare mention any of
these items? The appraiser s
threatened time after time either take
this out or you will not receive another
appraisal assignment from us or any of
our affiliates. Is this put in writing? NO.
Is this done all the time? YES, everyday
of the week!

In conclusion, vendor agreements,
appraisal assignments that do not meet
USPAP guidelines, pressure to hit a pre-
determined number and pressure to
overlook items along with non-payment
for services rendered are just some
types of pressure applied to appraisers.
Let me make note that there are many
brokers and lending institutions following
the guidelines and are a pleasure to
work with. To our clients and others that
fall in this category, thank you! Are there
solutions to stop or at least slow down
these types of pressures applied to
appraisers? Yes, look no further than
FannieMae and FreddieMac guidelines.
APPRAISERS AND UNDERWRITERS
ARE NOT SUPPOSED TO REPORT
TO LOAN PRODUCTION. We need to
go no further than this to solve many of
the problems facing appraisers today.
Many lending institutions / mortgage
brokers want the appraiser to solicit the
loan officer for appraisal assignments.
Or worse yet, the loan officer is allowed
to select the appraiser. As long as this



trend continues, pressure on appraisers
will most likely continue and only get
worse. It is up to the appraisers to make
the final decision as to what type of
profession they want. Hopefully, there

are enough well qualified appraisers,
designated and non-designated, that are
willing to step up to the plate and do the
right thing. Appraisers must just say NO.
This will make a difference not only in

the appraisal profession but also in the
quality of loans in our lending
institution’s portfolios. Do we dare risk
another banking debacle?
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Thai Appraisal Foundation (TAF), the principal member of FIABCI in Thailand and Thai Real Estate
Business School are organizing the following workshops. Interested persons can consider to register.
Space is limited to 40 participants. The program is given below:

International Workshop 3/2005:
Forecasting Techniques in
Investment Market Analysis

Tue-Wed., May 24-25, 2005, Narai Hotel, Bangkok, Thailand

Introduction.

The basic assumption of financial investment: future returns were profits;
the nature of future income and normal methods of estimating future
income; learning from history: does history repeat itself? An overview of the
need for some form of objective forecasting of income performance in the
future; the fundamental concepts of Time series analysis and economic
forecasting; the basic characteristics of Time series.

Getting Started In Forecasting.

The concept of pattern detection; it is the data random or nonrandom?
Simple methods of detection of random data: graphical; the runs test; using
autocorrelation and lagging data to identify patterns; the Durban-Watson
test; smoothing methods used to simplify patterns: moving averages and
exponential smoothing; variations on these themes.

Trends over Time. .

Discussion of the use of simple regression analysis to identify a trend;
dealing with curved trends; measuring the accuracy of the analysis: error
measures such R-squared, mean absolute error, mean percentage
absolute error; short term and long term series.

Other Components of Time Series.

Autoregressive methods; econometric modelling; the idea of leading
indicators; combining different methods; using a neural network; general
overview.

Note Regarding Computer-based Applications in the Program

All techniques will be demonstrated using personal computers and the
main software applications will comprise spreadsheets and some specific
forecasting software that will be provided to each participant. Other
software that may be demonstrated include EasyNN, which is a package
that provides a standard neural network analysis at a relatively modest
price from its UK developer (www.easynn.com). Participants are strongly
encouraged to bring their own laptop computer. Computer facilities will be
provided for participants without a laptop. In addition, participants must be
proficient in using Excel/Lotus.

International Workshop 4/2005:
Real Estate Investment Analysis:
Accurately Estimating Value and Risk

Thu-Fri, May 26-27, 2005, Narai Hotel, Bangkok, Thailand

Introduction.

The investment environment and the property environment: the role of
participants and institutions in operation of the market and the formation of
prices; characteristics of major types of investment property: incentives and
disincentives for investment in income producing property; the significance
of market maturity.

Economic Foundations of Investment Property Markets.
The influence of supply and demand on market performance and decision-
making; concepts of market operations: economic, spatial and social
models of the market; market failure and its consequences. .

Valuation Standards And Standard Valuation.

The series of value and there in corporation into professional valuation;
review of the contemporary methods of valuation: strengths and
weaknesses; in-depth review of typical methods of valuing investment
properties; shortcomings in standard methodology and the impact of risk on
investments; the adoption of professional standards to overcome
shortcomings in investment valuation.

Optimal Investment Property Valuation.

The theory and the mechanics of discounted cash flow analysis as a
method of valuation; major strengths and significant weaknesses of this
methodology; guidelines for avoiding pitfalls and improving analysis; the
issue of risk and how best to deal with it; using statistics and probability to
improve understanding and to add strength to decision-making.

Additional Analytical Resources In the Analysis of Investment
Property Markets.

Basic statistical tools for analysis: descriptive statistics and simple
relationships or trends; advanced methods focusing on the uses of
regression analysis in improving investment decision-making; a brief
overview of other opportunities to enhance market understanding: spatial
analysis, Time series analysis and complex relationships.

Instructors

Prof. John M. Cooper: He has taught valuation since 1972 at the University of South Australia. He began his valuation career in 1954 at the New South Wales
Department of Railways. He has taught valuation and provided consultancy services in Thailand as an advisor to the Department of Lands (1995-2000), in
Malaysia as a professor at the University of Technology of Malaysia (1992-1995), and in Indonesia as part of an Australian valuation training project (2001-2002).
Prof. Cooper is an expert in computer assisted appraisal.

Dr. Sopon Pornchokchai: He has been active in real estate research and valuation since 1982. He was a consultant to UN-ESCAP, UN-Habitat, ILO. He
earned a Ph.D. in Land and Housing from the AIT and property valuation training from the LRTI-Lincoln Institute of Land Policy and housing from Katholieke
Universeit Leuven (Belgium). His research masterpieces include the forecasting of 300,000 unoccupied housing units, CAMA programming etc.

Fee

Early-bird registration fee is US$240 per workshop (before Friday, April 22, 2005). Normal fee is US$290. Please fill in the registration form and see details for
payment at our website: http://www.thaiappraisal.org. This fee includes cost for lecture, materials, and refreshements. It does not include the cost of
accommodation or your personal travel arrangements.

Accommodations
The rate for a single room at the Narai Hotel is US$55 per night. This is a net rate, inclusive of breakfast, value-added tax, and service charges. Please contact
Ms. Pattama Chantranukul if you require assistance making reservations.

Optional Study Visit
May 28-29, 2005. Take a visit to Pattaya, world famous beach city, to learn more about real estate in Thailand. See successful beach front housing projects,
resorts and hotels, recreational developments, and other niche properties that make Pattaya a thriving seafront town popular with tourists and locals alike.

CONTACT:

Ms. Pattama Chantranukul
Program Coordinator, Thai Appraisal Foundation
129/15 Nonsee Road, Bangkok 10120 THAILAND
Telephone: 66.2295.3171 Facsimile: 66.2295.1154 E-mail: info@thaiappraisal.org




% A Seminar in English

TRANSPORTATION
STRATEGIES FOR

THAILAND 2010

% Thu-Fri, March 17-18, 2005,
SUVARNABHUMIPTTIZET®  shangarila Hotel, Bangkok,

Y Thailand

Links
Satp Map
Lomtect Lin
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Day 1 — Thursday, March 17, 2005 The Suvarnabhumi International Airport

09:00-10:00

10:00-10:15
10:15-12:00

12:00-13:00
13:00-14:00

14:00-15:00

15:00-15:15

15:15-16:00

16:00-17:15

Suvarnabhumi International Airport as Regional Aviation Hub

Can the goal of regional hub be realized? If so, what will be its effects on Thailand’s and the region’s economies?
Mr. Noppadol Wedchayanon,

Deputy Project Manager, Project Management Consultant for Suvarnabhumi Airport, Roge and Associates Co. Ltd.

Morning Refreshments

Real Estate Development Plan in the Suvarnabhumi Airport

Operating a successful international airport necessitates world-class support services, which translates into new
development opportunities for investors and entrepreneurs

Lunch

Logistics Plan for the Suvarnabhumi International Airport

Coordinating railway, expressway, mass transit, and seaport connectivity to and within the new airport is a mega-
project of its own that requires cooperation and planning.

Ms.Wilaiporn Liwgasensan, Deputy Secretary General Office the National Economic and Social Dept. Board

New Town Corporation for Suvarnabhumi Airport

Administering the new airport and its environs poses exciting new planning, financial, and legal challenges that
demand innovative solutions

Afternoon Refreshments

Land Price Changes Resulting from Suvarnabhumi Airport

Land values along the corridor from central Bangkok to Survarnabhumi are predicted to skyrocket. How high and
how realistic are expected windfall gains?

Dr. Sopon Pornchokchai, President, Thai Appraisal Foundation

Effects of the New Airport on Future Development

The new airport will dramatically alter the shape of the city. What changes will occur in terms of house and road
construction?

Mr. Sirichai Musikabhumma, Senior Advisor in Town Planning, Department of Public Works and Town and Country Planning
Mr.Prasong Owlarn, President, Floraville Group: Home Developer

Day 2 - Friday, March 18, 2005 Transportation Plans and Investment Opportunities

09:00-10:00

10:00-10:15
10:15-11:15

11:15-12:00

12:00-13:00
13:00-14:00

14:00-15:00

15:00-15:15
15:16-17:15

National Transport Plan of Thailand 2010

Strategies for connecting the different regions of Thailand are needed to ensure the competitiveness of the
Nation

Morning Refreshments

Strategic Plan for Mass Transit Systems in Bangkok

Future of mass transit and the long-sought-after goal of traffic reduction in the Capital City

Dr. Kumropluk Suraswadi, Director, Office of Transport and Traffic Policy and Planning

New Transit Routes in Bangkok

Rail extensions - new transit corridors are planned throughout the city and into the suburbs

Mr. Warayu Pradipsen, Plan and Policy Analyst Level 5, Office of Transport and Traffic Policy and Planning

Lunch

Thailand’s Railway System and Land Use

State Railway Authority land possesses infinite potential for commercial development

Thira Ratanavit, Railway Advisor, The State Railway of Thailand

Expressway Plans for Bangkok

Bypassing congested city streets on modern, free-moving expressways a dream or a reality?

Mrs. Anchalee Rerkshnandana Director of Technical and Planing Division, Expressway and Rapid Transit Authority of Thailand
Afternoon Refreshments

Roadway Strategies for the Future and Mega Projects: East-West Highway and the Motorway to the South
Facilitating inter-city and inter-regional movement through local, regional, and national roadway schemes
including two new mega-motorways are proposed that will bring closer the five regions of the country
Mr.Sunant Gliengpradit, Director of Planning Group, The Department of Highways
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